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Ot 
Graham Going Places 
Beaumont Prodigy 


Jackson Learns How 


Zorniger on Selling 
Chickens 


ser 


By 


Chris Sinsabaugh 


USS VALPEY has been with 

Graham brothers for 18 years, 
starting with them when they 
got their toe in the door of the 
automobile industry with the 
form-a-truck unit for Fords. This 
eventually led into the manufac- 
ture of Graham commercial ve- 
hicles which Dodge took over. 
Then came the big deal whereby 
the Grahams bought out Paige- 
Detroit. The company became 
Graham-Paige, making passenger 
cars. 

And over the years Russ Valpey 
was a Graham ace. In 1928 he 
stepped into the job of general 
sales manager, which he held 
for three years, then giving up 
the toga and as vice-president of 
the company devoting his entire 
time to liquidating the branches 
of the company, supplanting them 
with distributors — a man-sized 
job which kept him hopping from 
coast to coast. 

+ % * 

THAT JOB IS FINISHED now 
and Valpey, only last week, re- 
turned to his old love—general | 
sales manager. His kingdom is | 
well set up and running in high. 
He has 224 distributors in this 
country and 941 active dealers, 
334 mew accounts having been | 
taken on since the first of the 
year. The export outlets are ex- | 
ceptionally good. One would ex- 
pect they would be because of the 
activities in this line of Executive 
Vice-President Robert Graham, 
who also is chairman of the ex- 
port committee of the Automobile 
Manufacturers Assn. There are 
74 distributors in Canada and 88 
in other parts of the world out- |} 
side of the Dominion and the| 
United St: ates 


| 


SO, WITH HIS house in order, 
Valpey takes over as general sales | 
manager, with all signs pointing 
to a rattling good year for Gra- | 
ham-Paige. In the first quarter, 
just ended, the company shipped 
8,752 units as against 5,702 in the 
same period last year, a gain of 
54 per cent. Registrations for the 
quarter are 30 per cent better | 
than in the first three months of 
1934, Valpey assures me. Cana- 
dian shipments have been 523 | 
compared with 270 and foreign 
meaning outside of Canada and | 
the U. S., 1,419 compared with 732. | 
In addition new outlets have been | 
secured in Australia, South Amer- | 
ica and South Africa. 

ANALYZING the situation at 
Graham-Paige, it would seem as 
if the company’s projection of 

(ZJontinued on Page 15, Col. 
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Hupp Factions Bury Axe 


Andrews Heads 
New Coalition 
Directors Board 


Detroit, Apr. 26.—Amicable set- 
tlement of rival stockholders’ 
struggle for control of The Hupp 
Motor Car Corp. was reached un- 
der guidance of Federal Judge 
Edward J. Moinet, Thursday, by 
an agreement for the appoint- 
ment of a coalition board of di- 
rectors. 

While peace negotiations had 
been in progress more than a 
week, factory managers reported, 
production of automobiles in the 
Detroit plant had been increased 


| from 80 to 90 daily. 


Representatives of suppliers 
announced that they are studying 
means of increasing deliveries of 
materials to the plant. 

After a final conference in the 
chambers of Judge Moinet, coun- 
sel for rival factions united in is- 
suing a statement, which said: 

“Litigation involving Hupp Mo- 
tor Car Corp. has been amicably 
settled. The conferences held by 
the attorneys with Judge Moinet 
have resulted in an 
with reference to the board of di- 
rectors of the company. 

Under this agreement, it was 
Page 2, Col. 


(Continued on 3) 


Retail Finance 
Shows 41% Gain 


Over Last Year| 4 





Washington, Apr. 26.—The dol-| 
lar volume of retail financing of | 
new passenger automobiles shows 
an increase of 41 per cent for the 
month of March as 
with March, 1934, and an increase 


(Continued on Page 6, Col. 3) 





The Top Ten 


Passenger Cars 


First Ten in Registrations 
as Reported in ADN Today 


1935 1934 
Pos. Make Pos. 
1—182,355 Ford 88,076— 1 
2— 96,440 Chev. 67,554— 2 
38— 77,150 Plym. 48,853— 3 
4— 33,4386 Dodg. 16,943— 4 
5— 24,829 Olds 5,631— 9 
6— 24,741 Pont. 11,818— 5 
7— 13,760 Huds.* 8,292— 7 
8— 11,711 Buick 9,347— 6 
9— %7,752 Chrys. 2,045—10 
10— 7,332 Stude. 7,440— 8 


*Includes Terraplane. 


Total to Date 
501,374 280,363 | 
See cumulative figures, in- 
cluding March to date, 1935- 
1934, pages” 16- 17 this issue. 





agreement | 


compared | 


| Seemed 





J. E. 


G. Frost has been named 
| assistant to F. W. A. Vesper, 
president of the National Auto- 
| mobile Dealers Assn., it was an- 


nounced today at NADA 
headquarters. 











|mon stock of $27,024,968 for 


GM Ist ‘Quarter 
Net $31,510,371; 
Tops Last Fee 


New York, “Apr. 26.—Alfred P. 
Sloan jr., president of General | 
Motors Corp., announced today 


the following: 

“Net earnings applicable to the | 
common stock for the first quar- 
ter ended Mar. 31, 1935, were 
equivalent to 68 cents per share 
on the average common shares 
outstanding during this quarter. 
This compares with earnings of 
63 cents per share for the first 
quarter of 1934. 

“Net earnings available 
dividends, including equities 


for 
in 


the undivided profits or losses of | 
subsidiary and affiliated compan- | 
|} ies not consolidated, for the first 


quarter ended Mar. 31, 1935, 
amounted to $31,510,371, compared 
with net earnings of $29,319,523 
for the first quarter of 1934. After 
deducting dividends of $2,294,555 
on the preferred stock, there re- 


mains $29,215,816, being the 
}amount earned on the common 
shares outstanding, which com- 


pares with earnings on the com- 


| first quarter of 1934. 


“Cash, United 


(Continued on Page 


States 


19, Col. 5) 


‘Deities Named |MEWA ‘Grades’ 


President For 


Hayes Body Corp. | 


Grand Rapids, Apr. 26..-Archie 
A. Anderson, who has been treas- 
urer of the Hayes Body Corp. for 
| the last 16 years, was 


| 
} 


| 


elected | 


| president and renamed treasurer | 


at the annual meeting of 
stockholders Apr. 25 at the com- 
pany’s offices. He succeeds Wil- 
liam W. Hoagland. 


the | 


| mission 


Hoagland served as president 
| for the last seven years, but has | 


been forced to retire because 


illness. 


| in Hoagland’s capacity during the 


| persons, 
| workers in six years. 


absence. 
officers 


latter’s 


Other elected 


of | 
Anderson has been active | 


were: | 


E. J. Connolly, vice-president and | 


general manager; O. W. Birnie, 
secretary and assistant treasurer; 
assistant secretary, McKee Robi- 


Hayes now 
its greatest number of 
This num- 


is employing 1,200 | 


ber has been employed more or | 


less steadily since Feb. 1. The 
corporation is making bodies for 
Hupmobile, Reo, 
stampings for Kelvinator. 
payroll is $175,000 a month. 


The 


and refrigerator | 


| 


| son, of Detroit; and comptroller, | 
J. H. Lee. 

Directors named were Messrs. | 
Hoagland, Anderson, Connolly, | 
| Robison, W. J. Curley, of Pitts- | 
| burgh, and W. J. Johnson, of | 
| Erie, Pa. 





Suppliers as To 
Jobber Policies 


Chicago, Apr. 26.—Details of a 
plan of the Motor and Equipment 
Wholesalers Assn. for 
manufacturers on the basis of 
their attitude toward automotive 
jobbers were disclosed today at 
MEWA headquarters. 

The program, it is stated, is 
now before directors of the asso- 
ciation and will be ready for sub- 
shortly to members. 
(Continued on Page 13, Col. 1) 


The Top Ten 
Commercial Cars 

First Ten in Registrations 
as Reported in ADN Today 
1935 1934 
Pos. Pos. 
1— 19,380— + 

2 80,349— 
$— $,367— 
6,435— 

1,558— 
1,171— 
993— 
801— 
384— 9 
293—10 


Make 
Ford 
Chev. 
Dodg. 
Intl. 
GMC 
D.-T. 
Reo 
White 
Fed. 
Stude. 
Total to Date 
100,060 71,715 
See cumulative figures, in- 
cluding March to date, 1935- 
1934, page 13 this issue. 


39,960 
31,723 
11,600 

9,300 


m= 0 


“~ 


2,071 
1,413 
973 
658 
370 
342 


SIS Oe SC 


the | 


Govern- | 


“grading” | 


||| baker, 


15.40 000 Total 
CNadicsiod By 


First Quarter 


Previous Record in 1929 
Was 527,057 Units; 
Federal Spending 
Is Aid 


Detroit, Apr. 26.—On the 
| basis of first quarter truck 
|registrations, with reports 
from only 38 states for 


March, 1935 promises to 
pile up the highest mark in the 
history of the industry. First 
quarter figures are running 40 
per cent ahead of last year and 
estimating March at 40,000 units 
the total for the quarter would 
be in excess of the previous record 
year of 1929. 

Truck registrations reported 
to date show a total of 100,060 
units against 71,715 in the same 
states a year ago and 108,905 for 
the entire first quarter of 1929. 
Projecting the year’s total sales 
for 1935 on the basis of 1934 per- 
formance we find that the sales 
during the first two months last 
year plus the same 38 states re- 
| ported for March, accounted for 
| approximately 18 per cent of the 
year’s total. If this ratio should 
hold true this year it would give 
us a 1935 record of 550,000 trucks 
as compared with 527,057 in the 
| entire year of 1929. Checking 
this estimate basis of the 40 per 
cent increase shown in the first 
quarter of this year over the 
first quarter of last year reveals 
| that if same ratio of gain con- 
(Continued on Page 10, Col. 1) 


South Bend Has 
Fiesta to Mark 


Depression’s End 








| South Bend, Ind., Apr. 26.—A 
| real old-time jamboree with fire- 
works, parades, confetti and 
music has marked the civic cele- 
| bration here this week of the 
emergence of the Studebaker 
| Corp. from receivership. The 
three-day part sponsored by the 
| townsfolk themselves as a testi- 
monial to the Studebaker officials 
got under way here Thursday. 
| At luncheon yesterday, Paul G. 
Hoffman, president of Stude- 
was guest of honor and 
| spoke briefly on Studebaker plans 
for the future. A parade held 
| through the main streets of the 
| city last evening rivaled the fa- 


| mous New Orleans Mardi Gras 
in spirit and enthusiasm. 
A banquet will be given this 


evening at which leaders in the 
motor industry from all parts of 


the country will be _ present. 
Among those on the guest list 
are: L. P. Fisher, General Mo- 
| tors; Alvan Macauley, president 


| of Packard; Roy Faulkner, presi- 


(Continued on Page 13, Col. 3) 
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Steady Sales Upswing Confirmed by Census heport 


1935 First Quarter Sales 
Exceed 1934 by 338,783 


Washington, Apr. 26.—The steady upswing in factory 
sales of automotive vehicles continued during March, and 
the total of sales for the first quarter of the year was well 
in advance of the corresponding period of last year, it is 
revealed by statistics just issued by the United States 


Bureau of the Census. 
carried in ADN for Apr. 24. 


First quarter factory 
1,063,139 units against 


the same period of 1934, while 
March sales this year’ were 
429,830, compared to 338,434 in 


March, 1934. Of the March total 
this year, 361,813 were passenger 
cars, 68,017 were trucks, and the 


total of Canadian sales was 
21,975. 
Illustrative of the sharp im- 


provement in sales is the figure 
covering factory sales during the 
first quarter of 1933. In that 
period, sales of all types of units 
totaled 349,544. Also, for the full 
year of 1933, sales were 1,920,057, 
which is to be contrasted to the 
1,063,139 total set during the first 
three months of the current year. 
Factory sales for the entire year 
of 1934 aggregated 2,753,111 
units. 

Of the U. S. factory sales for 
the first quarter of 1935, 869,162 
were passenger cars and 193,977 
were trucks. Sales at Canadian 
factories were divided as follows: 


40,333 passenger cars; 10,363 
trucks. 

The table which follows is 
based on data received by the 


Bureau of the Census from 112 
manufacturers in the United 
States, 29 making passenger cars 
and 83 making trucks, 10 of the 
passenger car manufacturers also 
making trucks. Of the 119 
manufacturers reporting prior to 
June, 1934, seven have gone out 
of business. Figures for passen- 


A brief resume of this report was 


sales this _year aggregated 


724,356 int®——— 


Packard Passes 
Out Gold Pins 
To Old-Timers 


Detroit, Apr. 26.— Twenty-nine 
men at the Packard Motor Car 
Co., including the president, Alvan 
Macauley, are wearing new shiny 
gold pins in their coat lapels. 
Kach pin designates its owner as 
one who has been with the Pack- 
ard company in continuous serv- 
ice for 25 years. Each of the 29 
men had completed his 25th year 
since Jan. 1 last. 

On his 25th birthday with the 
company Macauley greeted the 
others who had just shortly be- 
fore also completed their 25 years 
of service and personally pre- 
sented to each the much coveted 
25 year pin. Congratulations were 
mutually exchanged. Congratu- 
lations were received also by 
Macauley from chief executives 
of all the other American auto- 
mobile manufacturers and from 
scores of other business and pro- 
fessional men. 

Records of Packard show that 
there is a total of 236 employes 
who have been with the company 
in continuous service for 25 years 
or more. There are 528 who have 
been continuously employed for 
20 years or more and of the total 


ger cars include taxicabs and| enroliment of the company’s fac- 
those for trucks include ambu-| torjes 44 per cent have been with 
lances, funeral cars, fire appar-| the company continuously five 
— street sweepers, and buses. | years or more. 
e table: © ee 
NUMBER OF VEHICLES 
Year UNITED STATES CANADA 
and Passenger Passenger 
Month Total Cars Trucks Total Cars Trucks 
1935 
SOMUBTY 2.0.0 c0 5c. 292,765 229,199 63,566 10,607 8,269 2,338 
0 re 340,544 278,150 62,394 18,114 13,885 4,229 
ME a5 4405.06.09 6 429,830 361,813 68,017 21,975 18,179 3,795 
Total (3 mos.) ..1,063,139 869,162 193,977 50,696 40,333 10,363 
1934* 
January ....... 155,666 112,754 42,912 6,904 4,946 1,958 
February 230,256 186,774 43,482 8,571 7,101 1,470 
ER. p et.e.0.0. 338,434 279,274 59,160 14,180 12,272 1,908 
Total (3 mos.) 724,356 578,802 145,554 29,655 24,319 5,336 
ee 352,975 288,355 64,620 18,363 15,451 2,912 
Ae 330,455 273,764 56,691 20,161 16,504 3,657 
a 6 pa'9.0 0.0: 306,477 261,280 45,197 13,905 10,810 3,095 
a 264,933 223,094 41,839 11,114 8407 2,707. 
NN a5 aso acne 234,811 183,500 51,311 9,904 7,325 2,579 
September 170,007 125,040 44,967 5,579 4,211 1,368 
October ....... 131,991 84,003 47,988 3,780 2,125 1,655 
November ........ 83,482 49,020 34,462 1,697 1,052 645 
December .... 153,624 111,061 42,563 2,732 2,334 398 
Total (Year) 2,753, 111 2,177,919 575,192 116,890 92,538 24,352 
1933 
ESE 128,825 109,833 18,992 3,358 2,921 437 
CS ree 105,447 90,128 15,319 3,298 3,025 273 
Ce 115,272 97,469 17,803 6,632 5,927 705 
Total (3 mos.) 349,544 297,430 52,114 13,288 11,873 1,415 
Ae 176,432 149,755 26,677 8,255 6,957 1,298 
ak 6 a:b 40 4:00 214,411 180,651 33,760 9,396 8,024 1,372 
CS ane gielnse 249,727 207,597 42,130 7,323 6,005 1,318 
aie a a enka 229,357 191,265 38,092 6,540 5,322 1,218 
August 232,855 191,414 41,441 6,079 4,919 1,160 
September ........ 191,800 157,376 34,424 5,808 4,358 1,450 
COE oc asccccs 134,683 104,870 29,813 3,682 2,723 959 
November ..... 60,683 42,365 18,318 2,291 1,503 788 
December ......... 80,565 50,789 29,776 3,262 2,171 1,091 
Total (Year) 1,920,057 1,573,512 346,545 65,924 53,855 12,069 
*Revised. 
Kill Tenn. Sales Tax Diesel Order 
Nashville, Tenn., Apr. 26.—Auto- | Milwaukee, Wis., Apr. 26.—An or- 
mobile dealers throughout the state| der has been received by Sterling 
are jubilant over news that the} Motor Truck Co. for 10 heavy duty 
widely publicized sales tax is now| chain-driven Diesel tractor units 
a dead issue. Governor Hill Me-| from Pacific Freight Lines, Los 
Alister, who says an extra session| Angeles, H. C. Keenan, Sterling 
of the legislature is “inevitable,” | vice-president, has announced. When 
has definitely dropped the sales tax | they have been delivered, 10 more 
scheme and will seek other means} will follow, to replace obsolete equip- 
to raise the revenue needed to bal-| ment at the rate of two trucks a 


ance the state’s budget. 


‘ month. 


All engines are six cylinder. 





Work Ruse on Dodge Truck Addition 








This new addition joins the present Dodge truck plant at Detroit. It will be 576 feet long and 96 feet wide 


providing 55,296 square feet of additional floor space. 
necessary by the rapidly increasing demand for Dodge trucks. 


Hupp Cistions 
Bury Hatchet; 
Unite to Work 


(Continued from Page 1) 


said, the following will constitute | 


the board: 


Archie M. Andrews, present 
chairman and large stockholder; 


| United 


Frank S. Lewis, Toledo attorney; | 


Seward L. Merriam, 
torney; J. Walter Drake, former 
chairman and rival of Andrews; 
Vernon Drum, production man- 


railroad at- | 


ager of the main plant; William 
B. Mayo, automotive engineer; 
Harvey Campbell, vice-president 
of the Detroit Board of Com-| 
merce; former Gov. Alex J. 
Groesbeck, and Hal H. Smith, 
corporation counsel. 


as the new board is 
organized,” the statement added, 
“steps will be taken to discon- 
tinue the present suit.” 

Suppliers were represented at 
the final conference by McKee 
Robison as an observer. He said 
later that members of the ma- 
terial men’s committee were in- 
terested in any proposal provid- 
ing safeguards under which they 
could supply the company with 
more materials. 

The organization meeting of the 
new board of directors was 
scheduled tentatively for Mon- 
day. Suggestions were made last 


“As soon 


} ever, 


| retail 


week that Mayo be considered as | 


president of the corporation. 
In the current court struggle, 
William B. Hurlbut, Hupp vice- 


president, signed the corporation’s | 


answer to Drake’s request for an 
operating receiver. At the first 
hearing on the petition Judge 
Moinet gave the rival factions a 
broad hint to embrace the olive 
branch. He ordered a hearing on 
the petition to be adjourned in- 
definitely while the settlement is 
being ratified. 


Oregon Group Elects 


Portland, Ore., Apr. 26.—Axel Kil- 
dahl, president of the Portland Auto- 
motive Trades Assn., was elected 
chairman of the state motor vehicle 


maintenance code committee, when 
the state NRA committee met here 
to organize under the maintenance 
code. 

The third week in May was set for 


the 
for administering the code in Oregon 
will be made. About 10,000 men in 
approximately 3,000 automotive es- 
tablishments Oregon are subject 
to this code. 

Other offices filled 


in 


at the meeting 


| suffer in the depression, are now 
| coming back. 


next meeting when further plans | 


| history 


were: S. C. Bond, vice-chairman; | 
Eugene, treasurer; E. E. Alford, 
Portland, executive secretary; W. S. 
Maloney, Portland; administrative 
committee, Kildahl, Alford, Bond; 
W. C. Brown of Portland, Leon 
Brown of Baker. C. E. Prosser of 
Sheridan and W. A. Young of Med- 
ford. 


Erection of the addition, it was said, was made 


American Automotive Year 


To be Followed in Canada 


Toronto, Apr. 26 (UTPS). It is} rur is | 
announced here that the ante | 
motive industry of Canada has 
decided to make its automotive 
year synchronize with that in the 
States. The Canadian 
Automobile Chamber of Com- 
merce has not determined as yet, 
however, whether this will result 
in a change being made in the 
date of the Canadian National 
Motor Show, which usually is 
held concurrently with and in 
conjunction with the Canadian 
National Exhibition, Aug. 31 to 

14. It is expected, how- 

that provided current pro- 
duction programs of motor cars 


Sept. 


run according to schedule, an 
exhibition of motor cars featuring 
several of the year 1936 series of 
cars will be held in conjunction 
with the Canadian National Exhi- 
bition here. 

Although in the United States 
it is expected the new plan agreed 
to by the manufacturers of auto- 
mobiles, to introduce new models 
during approximately the month 
of August, September, October 
and November, thereby levelling 
the employment period provided 
by the industry, it is being pointed 
out here that approximately 
three-quarters of the cars sold 
annually in Canada are purchased 
during March, April and May. 





Chevrolet Near 
All- Time High 
In Truck Sales. 


Detroit, Apr. 26--The Chevro- 
let Motor Co. today reported that 
sales of trucks this year 
to Apr. 1, totaling 40,332, have 
set a record for first quarter sales 
for the last six years, and have 
been exceeded only once before in 
the history of the company, in 
the first quarter of 1929. 


Special significance is seen in a 
marked increase in registrations 
of half-ton trucks, says the Chev- 
rolet announcement issued by W. 
E. Fish, manager of the truck di- 
vision, who declared that this 
gain is a _ particularly healthy 
sign in that it is conclusive evi- 
dence that small merchants, 
whose business was the first to 





Chevrolet’s smaller trucks, of 
half-ton capacity, such as are 


largely used by these small busi- 
ness places, showed a 93 per cent 
gain in registrations so far offi- | 
cially reported, said Fish. 





The high rate of sales, of all | 
classes of trucks, which estab- | 
lished the first quarter of the 


year as the second highest in the 
of Chevrolet, says the 
company’s statement, is continu- 
ing unabated, sales for the first | 
10 days in April having shown | 
a greater increase per cent over | 
the same period of last year than 
did the first quarter. Total truck 
sales for the first 10-day eal 
of April were 5,365. 





| Motor Club, 


‘New Studebaker 


Trucks Will Bear 
Distinctive Titles 


South Bend, Ind., Apr. 26.—Each 
of the four chassis models in 
Studebaker’s new line of trucks 
is to bear a distinctive name, it 
was announced today. 

The “Ace” is the designation 
chosen for the 1%2-ton chassis, 
11,000 lbs. gross rate which, at its 
new low price of $565, is expected 
to lead the line in volume. 

The 2-ton chassis, gross rating 
13,500 lbs., will be known as The 
“Boss.” The 2%-ton unit, 16,000 
lbs. gross, will carry the impres- 
sive title of The “Mogul.” 


At the head of the line the 3 
to 4-ton unit, 18,200 lbs. gross, 
with its 358 cubic inch displace- 
ment engine, will be named The 
“Big Chief.” 

W. H. Edwards, manager of the 
truck division of the re-organized 
Studebaker Corp., says that since 
the introduction of the new line 
of trucks last month sales have 
increased so rapidly that the first 
four months of this year will be 
the largest for four years in com- 
mercial car volume. 


Opposes Tax 

Madison, Wis., Apr. 26.—The 
Carow bill to increase the gasoline 
tax and make a levy of $10 on each 
new automobile licensed having a 
retail price in excess of $1,000, met 
with objection from Roy Brecke, 
executive secretary of the Wiscon- 
sin Petroleum Assn., and R. R. John- 
stone, president of the Milwaukee 
at a committee hearing 
here last week. Brecke pointed out 
that neighboring states, with a 
three-cent gax tax, take advantage 
of the one-cent differential, that 
Wisconsin oil would lose business 
under a higher tax. 
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ATA Program Calls: for Support of Eastman Bill 





To Oppose Measure, However, | ldeue ds Houkls 


Boy Wonder at Eleven 








If ICC is not Reorganized 








| At New York’s 


GM Spring Show 


© 

Washington, Apr. 26. — With | 
the passage of the motor carrier | hae 
bill by the Senate last week, the ‘Dealers Report ; New York, Apr. 26.— General 
egislative committee of the| : osers closed its spring Siem 
American Trucking Assn. is now Improvement in | here at the Hotel Astor, Thurs- 
centering its attention on the day night, after a highly success- 
measure to reorganize the Inter- | Used-Car Status ful week with sales and attend- 
state Commerce Commission, ac- | ance figures far surpassing those 
cording to an_. official ATA of last year 
bulletin. Detroit, Apr. 26.—With the sales Harold Fowler, deputy police 

is Meivem of the ATA. os of new cars greater than at any commissioner of New York, of- 
outlined by the policy Gutnanbites ‘previous time in the history of ficially opened the show on Apr. 
end aperoved by dl Macohade | the company, Chrysler-Plymouth 20. In his opening address he ex- 
calls for support of the full East-| dealers report that the used car tended his congratulations and 

situation is highly satisfactory. compliments to General Motors 


man program, it is stated. On 
the other hand, the organization 
is committed to oppose the motor 
carrier bill if the reorganization 
bill is not passed. 

While members of the Senate 
Interstate Commerce Committee 
have expressd themselves as being 
in favor of the reorganization 
bill, various groups, particularly 


the Interstate Commerce Com- | 


mission, the railroads and certain 


Twice in April, these dealers have 
set new “all-time” high records 
for retail deliveries of new cars 


and keeping pace with this show- | 


ing, used cars have been moving 
at a good rate, officials report. 
The present supply being large 


enough for only about five weeks | 


on the basis of the present rate 
of sale, this is a small inventory 
of used cars for this season of 
the year, and an indication of a 


for its part in providing so much 
labor and bringing to the motor- 
ing public lower prices 

Since the opening, attendance 


| figures grew constantly day over 


day. An accurate check was 
maintained at the doors and at 
the close tonight the figures came 
to a total showing an increase of 
100 per cent over last year’s ex- 
hibition. Following the _ prece- 


| dent established at the big New 


a ta opposing passage or a ay business, | York show, crowds gathered each 
Members of the ATA legislative aa ar — - ° “a | morning before the _ opening, 
| ee — or ’ awaiting admittance, showing the 


committee, however, are confident 
that the bill can be amended in 
such manner as to remove much 


weather has been exceptionally 
unfavorable have dealers found 





public to be still much interested 
in the products of the car manu- 


of the opposition | difficulty in moving used cars, Sastavers 
The reorganization bill pro- | & FN ca report the used car Sales results for the entire week 
My - the Fre serge of the| picture has improved since the | Sam Cunningham, 11, Beaumont, Tex., knows all about the technical | pal ee ee gio —— 
, the establishment of separ- | : side of automobiles. Son of an inventor mechanic, Sam has been | divisions of General Motors, : 
| first of the year. While the actual ’ | ticularly well pleased were the 


ate divisions to administer the 
different transportation agencies 
coming within the jurisdiction of 
the Commission, the continuance 
of the office of Federal Co-ordi- 
nator of Transportation, and the 
taking over of the administration 
of the code by the Co-ordinator. 

Failure of the Senate commit- 
tee to act on the bill has been 
due in part to the status of the 
water carrier bill, another of the 


number of used cars on hand on 


Jan. 1 was somewhat smaller than | 


at present, turnover was slower, 
there being at that time approxi- 


mately eight weeks’ supply in the | 


dealers’ hands. So the present in- 
ventory, while numerically larger, 
can be moved much faster, it is 
believed. 

Both Chrysler and Plymouth 


were in production early this year. | 


| lecturing on Plymouth features since he was discovered by a Beau- 


mont dealer last fall. He’s shown here with John J. Caton, Dean 


of the Chrysler Institute of Engineering. 


Striking 


Workmen Study 
GM Seven- Point Proposal 


divisions handling the more ex- 
pensive cars. 

Frigidaire. Delco heat, lighting 
plants and air conditioning also 
enjoyed excellent results in their 
sales. 


Jobbers Swarm 
To Get Look at 





: Buying began briskly as soon as | i. @ Ame Oh. 0ieees a 
measures in the Eastman pro- deal * , | Toledo, O., Apr. \ ’ ing | : 
gram. The probability of its pe ager Rogen i Pcs workmen at the transmission New Brockway Choo. Parts Show 
passage has been in doubt, but tinued to gain steadily it ye pee plant of the Chevrolet Motor Car | = 


it is not believed that failure of 





Taken as a whole, officials say, 


Co., here, 
today in a quiet and orderly fash- 


were being paid | 


Head Looks To 


Chicago, Apr. 26.—- Restricted 


that part of the program to go : : : ( 
ah would tn ll the Lares psd — ee oe ion. Most of the strikers had re- | Im yroved Year to the trade up to last night, the 
passage of the reorganization bill. particular! on this fie ae TY! ceived their pay and left the | I | Automotive Maintenance Exhibits 
In connection with the whole | backward . a in » we cms a plant before noon. | at Navy Pier wound up today by 
program of transportation legisla- part an the’ United eae ory Thomas J. W illiams, Federal | Cortland, N. Y., Apr. 26.—Ac-/| throwing its doors open to the 
tion, it is still expected in in- P ates. mediator in the strike negotia-| cording to George S. Piroomoff, | public. 
formed circles that President . " " = tions arrived in — _— newly shested head of Brockway | The extent of  manntastas 
seve rill issue a statement . Meanwhile a meeting o € | Motor Co., the organization is on | participation in e show e 
ee cs ccoiina the program. Dodge Dealers strikers to consider the “seven-| aq sound financial basis and is ae annual event of its kind, 





peace proposal offered by 


achieving the highest production | 


is indicated by the fact that 116 


point” 
. ~ l Sell 104,461 Cars General Motors was scheduled for | in four years. exhibitors of small tools and 
Pontiac ales : tonight. More than 125 trucks have been | merchandise, and 45 of shop 
First 16 Weeks The entire progress of the| pyilt thus far in April and the | equipment—a total of 161—dis- 
Set New Record strike has been marked by peace-| mark is expected to reach 200| played their products. They oc- 
ful methods that offer a great he e . ‘his | cupied practically every square 
. : - my by the end of the month. This E 

In Detroit Zone Detroit, Apr. 26.—Retail sales | contrast to the rioting and blood-| wij) mark the greatest production | foot of the two long aisles of the 

of Dodge dealers took another| shed which accompanied last| since June, 1930, Piroomoff said. | building. 
upswing for the week ending! year’s labor troubles in this city. 2 SEN ee a 2 With manufacturer representa- 
Detroit, Apr. 26.—Retail deliv-| Apr. 20. Deliveries during this| Alfred P. Sloan jr., president of a a oe ———— tives manning the booths, jobbers, 
eries of Pontiac cars in the De-| time amounted to 7,788 Dodge | General Motors, issued the follow- meeting ca ae ae ports | automobile dealers and_ service 


troit zone, which embraces the 
state of Michigan and parts of 
Ohio and Indiana, for the year to 
date surpassed the 4,532 


mark | 


and Plymouth passenger cars and 
1,300 Dodge commercial cars and 
trucks—or to a total of 9,088 ve- 
hicles—according to A. vanDer- 


ing statement: 

“The Toledo plant of the Chev- 
rolet Motor division has closed 
down as a result of a strike. 


This | Motor 


Robert F. Black, who 
accepted the presidency of White 
Co. All other officers of 


recently | 


the organization were re-elected. | 


men got their chance to see much 
that is newest and to view demon- 
strations of various features. 
Among those checking in at the 


which represents the total deliv- | Zee, general sales manager. The! move followed protracted negoti- The change becomes effective show during the week were a 
eries in the zone during the year| figure marks an advance of 8.7/| ations between the management | May 1 ' , " number of factory executives. } 
it was announced today | and a self-appointed committee : F Abe Cole, chairman of the Illi- 


of 1934, 
by V. A. Davison, zone manager. 


The same record holds true for | 
the city of Detroit and Wayne | 


per cent over sales of the pre- 
ceding week and a gain of 69.6 
per cent over the business done 
in the corresponding week of 1934. 


of the Local 
18384. These negotiations were 
conducted pursuant to the Cor- 


Labor Union No. | 


Goodrich Workers 


nois Automotive Assn. show com- 
mittee which staged the exhibit, 
reported that the turnout of job- 
bers and retailers exceeded 16,000. 


County, it is stated. Passenger car and truck de-! poration’s policy to deal with the . © 
The Detroit zone is the frst | liveries made by Dodge dealers’ representatives of any group of Hold Election For Added to these, delegations of 
Pontiac zone in the country to| in the first 16 weeks of the pres-| its employes. students from technical schools 


deliver more cars in less than 
four months of 1935 than were 
delivered in the 12 months of last 


ent year are now well beyond the 
one hundred thousand mark, their 
total, up to Apr. 20, being 89,183 


“The vital question involved is 
whether General Motors Corp. is 
willing to sign an agreement for 


Representatives: 


visited the displays. 
Members of the International 
Garage & Maintenance Assn. held 


year. In the same way Detroit/ passenger cars and 15,278 com-|a closed shop, recognizing the Akron, O , Apr. 26.--In_ the their convention at the Knicker- 
leads all other large cities. | mercial cars and trucks—a total | Local Union as the exclusive rep- | @rgest election so far held _ bY | pocker Hotel during the first four 

The Pontiac factory is working | of 104,461 vehicles. resentative of all the employes the Co-operative Plan of Em- days of this week in conjunction 
at full capacity and there is no With the sales record for the! of its Toledo plant. This Gen- ployes Representation, B. F. Good- with the show. The meetings 
let down in the sale of Pontiac | like 16 week period of 1934 stand-! eral Motors will not do. rich Co. factory workers of this were conducted by Don Herr, 
cars, figures released by the fac-| ing at 65,967, deliveries reported “The strike was called in the city, elected 148 representatives to | president. Among the speakers 
tory today, indicate. Forecasts | to Dodge headquarters so far this| face of the fact that, in accord- Serve for a year beginning May 1, | were Frank Kip, Automotive 
for the month of April estimate | year are 38,494 units or 58.4 per| ance with the procedure laid | '™ the annual election. | Thrust Bearings Corp.; Victor 
production at over 19,000 and re-| cent ahead of last year. Broken| down by the National Automo-| Keen interest in the election) Anderson, Motor & Axle Parts 
tail sales at around 18,000. down, the 58.4 per cent total sales| bile Labor Board appointed by | was evidenced by the fact that | Service, Inc.; S. L. Roberts, Illi- 

Retail deliveries for the first | increase amounts to 86.7 per cent| the President of the United | 8,462 ballots for representatives| nois NRA compliance director, 


10 days of the month were 5,126, 
as compared to 4,404 during the 
first 10 days of March. Produc- 
tion for the week ending Apr. 13, 
really got into high gear, with a 
total of 4,407 for the five-day 


week, or an average of 881 cars 
per day. 

The first 1,000-car day in three 
years occurred on Wednesday of 
that week. 


for Dodge passenger cars, to 44.1 | 


per cent for Plymouth passenger 


cars, and to 21 per cent for Dodge | 


commercial cars and trucks. 

Used-car deliveries, as reported 
by Dodge dealers for the week 
ending Apr. 20, also advanced in 
volume, accounting for 8,124 pas- 
senger cars and trucks as against 
7,810 deliveries in the preceding 
week. 


States, an election to determine 
| accredited representatives of the 
workers in the Toledo plant was 
| to be held on Wednesday, Apr. 
24, and all arrangements had been 
ew for that purpose. 


“Wages at the plant were at | 
| the highest level ever paid, on a | 


were cast at the polls out of a 
total of 10,036 employes working 
on election day and eligible to 
vote. Those voting constituted 
84.3 per cent of those eligible. 
There was a_ substantial in- 
crease in the votes cast in the 
election over the primary poll, 


par with or higher than wages/| when 7,673 balloted to nominate 


for similar work in the Toledo | candidates out of 10,076 working 


| district.” 


and eligible that day. 


and W. C. Moore, 
business counselor. 


Philadelphia 


Reorganize in Sharon 


Sharon, Pa., Apr. 26.—The Sharon 
Automobile Dealers’ Assn., inactive 
for three years, has been reorgan- 
ized with M. V. DeForrest as pres- 
ident, Dane Hoffman was named 
vice-president and George F. Reznor, 
secretary and treasurer. 
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One sacred pledge we make our friends here and 
manned now. This publication, God willing and so long as it 
is in our charge, will never champion the cause of any 
individual or any corporation which is not for the best 
interests of the automotive industry as a whole. Nor 
will ite columns be used to spread gossip or inflame 
prejudice. It will confine itself to the up-building of 
the industry it is pledged to serve, wholly through the 
dissemination of NEWS whioh is timely, authentic and of value. 
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This is a Truck Year 


as last year ADN predicted that 1934 would be a 
truck year. How well this prediction was fulfilled is 
testified to in the registrations of 403,886 commercial cars 
and trucks setting the third highest record in the history 
of the industry Evidence in hand today warrants the 
prediction that 1935 will not only be a truck year but is 
very likely to be the best year in the entire history of the 
industry. In 1929, the previous record year, the industry 
registered 527,057 trucks. If the 1935 trends follow the 
1934 experience, operations to date would indicate a total 
for 1935 of between 535,000 and 540,000 units. We do not 
feel that the automotive merchant can call himself such 
unless he is actively selling, new and used cars and new 
and used tricks and agyressively pushing his service. 


What About the Code? 

er TE” a sad experience in operating without regard 
to the code many ¢*»'ers in many sections have given 
this document a new lease on life through their voluntary 
action in signing up under its “liquidated damages” 
clauses. Reports from the NADA indicate that on a 
national scale approximately 75 per cent of the dealers 
have affixed their signatures to this pact which makes 
them liable to fines in event of code violations. This we 
feel is pretty conclusive proof that the majority of dealers 
favor the continuation of the code in its application to 
used car transactions at least. And in this connection at 
least the code and official guide book have established a 
basis of used car turn-in value far more accurate than a 
guess based upon the story by a prospective buyer as 
to the offer made by the competitor down the street. To 
be sure the actual gains under the code may have been 
slight, but we feel nevertheless that the underlying 
principle in the code holds real promise of a brighter 
future for the dealer body as a whole. We would like to 
urge dealers who hold the same opinion write to their 
congressmen and senators now. Demand that NRA be 
extended at least until such time as the dealers are in a 

position to control their own problems. 


Subscri 








Used Car Selling Season 


R EGARDLESS of from what angle we view it the fact 
still remains that in the retailing of automobiles the 
dealer’s margin of profit is determined by the astuteness 
with which he conducts the used car end of his business. 
The dealer’s discount on new cars, his take on service 
operations do not become profit until his used car inven- 
tory has been moved at a profit or at least on a basis that 
precludes losses. It is true that the dealer is essentially 
a new car dealer. The used car end of his business is 
something that has been wished on him. But fundamen- 
tally the dealer should be a merchant. Would he accept 
a contract from a factory to sell its cars to the public 
below their cost to him? Yet how many dealers are 
accepting cars from the public to sell back to the public 
at a loss? How many dealers are sending seven salesmen 
out to sell used cars for every one salesman they send to 
sell new cars? How many dealers waste their money 
advertising the “stickers” in their local paper instead of 
advertising the real bargains that would attract cus- 
tomers to their store? We are now entering the best 
used car selling season of the year. Let’s check up on 


our methods and apply the lessons learned by experience 
in order that we may move our present heavy used car 
stocks—and do it at a profit. 


} 


edgewise” 


By the Publisher 





An Open No citizen could be 
Letter to the more gratified than 
President is the writer at the 
steady climb which 

this country is making towards 
recovery under your leadership. 
You have stated publicly that you 
welcomed suggestions from the 
ranks. I am being so bold as to 
publish this suggestion in the col- 
umns of Automotive Daily News 
with the hope that it will bring 
forth either support or criticism 
which may help you in your con- 
sideration of the plan proposed. 

* * + 


Immediately following the 
shocking grade crossing accident 
in which several high school chil- 
dren were killed just outside 
Washington and which attracted 
national attention, the press dis- 
patches carriec a purported state- 
ment from you that you would 
allocate a considerable amount 
from the recently appropriated 
four billion dollar fund to con- 
struct hundreds of grade crossing 
separations. The country at large 
applauded this statement because 
it would give a large army of men 
employment for a year or so 
and also because of the progress 
it would make in behalf of safety. 
Figures compiled by the Inter- 
state Commerce Commission just 
released by the National Safety 
Council show that 1554 deaths and 
4105 accidents occurred at grade 
crossings last year. The deaths 
of 1,325 were classified as auto- 
mobile. The only opposition came 
from those who pointed out that 
the whole scheme of railroad 
transportation was in a state of 
flux, with the _ possibility of 
tracks being moved and curves 
straightened out to accommodate 
the new high speed equipment 
which might obsolete many of 
these worthy projects even before 
they were completed. 

* * * 

Without the necessary figures 
to substantiate my statement, Mr. 
President, I am of the opinion 
that the same objectives of com- 
plete grade crossing protection 
and immediate employment of 
thousands, on a permanent basis, 


could be accomplished without 
grade separation and at no 
greater cost than the proposed 


grade separation work. My sug- 
gestion is, that we place manu- 
ally operated gates at every 
major highway and railroad 
crossing in the United States. 
There is nothing new in this plan. 
It has been tried and proven in 
most of the European countries 
with the result that their crossing 
accidents are _ negligible. The 
little red brick gate-tender’s 
house and his garden alongside of 
the French railway crossing must 
be a familiar memory to you, Mr. 
President. 
* + * 

Roughly the plan would be to 
standardize a gate-tender’s house 
which would accommodate a 
small family of two or three 
adults and provide out buildings 
for tools, chickens, etc. These 
houses would be erected by local 
labor at the grade crossing on 
the railway right of way, or, 
where this was not practical, on 
an acre or so of land immediately 
adjacent. This land, in either 
case, would be cultivated as a 
garden, which would furnish a 
considerable share of the food for 
a small family. The protection 
equipment, gates, lights and elec- 
trical supplies would, I believe, 
give more additional employment 
immediately than would the same 
amount expended in large grade 
separations. The buildings could 
be built of the material most 
practical in the locality and thus 
benefit as much as possible wide- 
ly scattered sections of the coun- 
try. 

* * * 

I believe that there are thou- 
sands of worthy men and women, 
most of them no longer young, 
but now on the relief lists, who 
would welcome the opportunity to 


(Continued on Page 10, Col. 2) 
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The views expressed in this column are those of our readers 


and do not 
invited to use this for voicing their opinions or ideas. 
Cement canbatiens wilt not be accepted but confidence will 


be observed upon request. 


Used Car Salons 

At the present time we can not 
give you any accurate information 
or estimate as to the number of 


new and used cars in the dealers’ 
hands, although from a survey re- 
cently completed used car sales have 
been out of proportion to new car 
sales, which leads us to believe that 
used car stocks have increased. 

We are now conducting a survey 


of the number of new and _ used 
cars in dealers’ hands and will be 
glad to give you this information 
as soon as this survey is completed. 

I might say that some of the 
dealers have taken cognizance of 
this situation as they have been 
holding salon sales throughout the 
state which have met with a high 


degree of success—H. D. Parker, 
secretary, Florida State Advisory 
Committee, Jacksonville, Fla. 

s * * 


7 ° e 
Situation Serious 

I have made inquiries throughout 
the state and I find that used cars 
in the state of New Hampshire are 
about 25 per cent above normal, with 
some dealers longer on used cars. 
Otherwise the dealers do not seem 
to be worrying about the situation. 
This may be due to the fact that 
dealers have not been crowded with 
new cars in N. H. Some dealers 
have been unable to get the new 
cars they needed for delivery. 

Some dealers are worrying about 


their used car stock, especially as 
most of them have taken in at full 
code book during the latter part of 
March a number of 1933 and 1934 
models. We feel, in certain cases, 


that the reason for this is factory 
pressure brought to bear on the 
dealers to take more new cars than 
they would ordinarily have and 
many of them admit to me that they 
allowed full code book price for cars 
that were not worth it and cannot 
now dispose of them at that price. 
The situation is serious—H. H. 
Hart, chairman, State Advisory Com- 
mittee, Wolfeboro, N. H. 
* * * 


Truck Prices 


As a subscriber and automotive 
dealer we are writing to offer a 
suggestion which, we believe, if 
carried out, will be very greatly ap- 
preciated by a large number of your 
subscribers and readers. 

Our suggestion is that you pub- 





necessarily coincide with those of the editors. Readers 





lish periodically, say once a month, 


a statement showing list prices 
f.o.b. factory (chassis only) of 
American trucks with standard 


equipment. Cabs, bodies, etc., not to 
be stated, 

We find that quite often buyers 
of trucks, particularly in the foreign 
field, are influenced in their selec- 
tion by the delivered price of vari- 
ous models and makes as compared 
with the f.o.b. factory list. Of the 
many trade publications publishing 
truck prices from time to time we 
know of no conscientiously prepared 


and dependable list of American 
trucks (chassis only). Such a list, 
prepared along the lines of your 
f.o.b. passenger car list, appearing 


in your publication at regular in- 
tervals would be of considerable in- 
interested in 


terest to everyone 
trucks.—R. V. Leahy, manager, 
China Inland Motors, Fed. Ince., 


U.S.A., Hankow, China. 


_ AS OTHERS 





SEE IT 


The Wagner Bill 

A local of the United Automo- 
bile Workers, in a letter recently 
published in the Letter Box, says 
The News always has been “fa- 
vorable to labor” and therefore 
asks us to support the Wagner 
Bill. 

The News is favorable to labor 
but, as a matter of fact, opposes 
the Wagner Bill and has not been 
backward about telling why. 

We oppose it because it seeks 
to establish the principle of “ma- 
jority rule” in workers’ elections, 
which we believe is bad public 
policy and bad for labor besides. 

“Majority rule” in this connec- 
tion means that whenever a par- 
ticular labor union carries a ma- 
jority of workers in a plant, this 
union by law would have to be 
recognized as the collective bar- 
gaining agent of all the workers 
in the plant. The victorious 
union, in effect, would be fran- 
chised to speak for the minority 


(Continued on Page 10, Col. 3) 
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The biggest profits 





grow in the richest markets - - and 


serves three 
volume markets 
The New 


MASTER DE LUXE CHEVROLET 
Aristocrat of Low Priced Cars 





Ye 
STANDARD CHEVROLET 
World’s Lowest Priced Six 


A Complete Line of 


HALF-TON and 11%2-TON TRUCKS 
World’s Lowest Prices 





— dealers are in the enviable position of | In the lowest-price range of cars, the New Standard 
selling quality products designed and priced for three Chevrolet is the lowest-priced six-cylinder car in the 


separate volume markets. Each market offers a large world. In the low-price range of trucks, Chevrolet Six- 


reservoir of prospects who are pre-sold on Chevrolet Cylinder Trucks are the lowest-priced in the world. 
quality. In the low-price range of cars, the Master De Luxe = Working under these favorable circumstances, Chevrolet 
Chevrolet offers motorists Turret-Top Body by Fisher dealers have exceptional opportunities to build volume 
and Knee-Action, among many other features of quality. sales and fine profits in 1935, 


CHEVROLET MOTOR COMPANY, DETROIT, MICHIGAN 


—————EE 


ee 


/ CHEVROLET/ 


S| 






————__ 3 











6 


AUTOMOTIVE DAILY NEWS, SATURDAY, APRIL 27, 1935 








Cote Experience Proves Value of New Plan 
Gas Sales, ' | 


Grease, 


Oil, 


Vie With “New Car Profits 


By E. 


M, LUBECK 
UBLIC acceptance of the convenience for obtaining | 
service as well as buying new cars offered by the sales | 

and service establishments now in operation throughout | 

the country is proved by the results being obtained by | 
dealers who have been operating the new type stations | 


since the movement was started a year or so ago. 


From various sources it is now estimated that there are | 
and service stations in operation 
and the fast selling pace being@— 


nearly 2,000 quick sales 


set by the operators is being fol- 
lowed in almost every city in the 
country. 

While Detroit may be said to 
be the proving grounds for the 







new order of 
NEIGHBORHOOD] selling in the) 
SALES AND motor car in-| 
LAN dustry, it does} 

SERVICE P not follow that 
Detroit is the| 


only spot where | 
the stations are | 
in operation.| 
One can find 
them in Metro- 
politan New 
York, Pitts- 





more dollars 





(for dealers/| pyurgh, San 
Francisco, Phil- | 
adelphia, Washington, Memphis 


and other sections. The conveni- 
ence of the stations and the serv- 
ice they render, some being open 
24 hours during the day, and the} 
fact that they are open nights 
and most holidays has attracted | 
business which the average new| 
type station operator is frank in| 
saying he would never have been 
able to get under the old type of | 
set-up. 


Program Sound 


Right here in Detroit a check- | 
up of several of the stations that | 
have been operating for some 
time reveals the amount of busi- | 
ness they are doing and that the) 
mew merchandising program is 
proving to be a sound one. Your| 
reporter chose among the group 
the operations of the feeder sta-| 
tion of the J. B. Cote Co., Ford 
dealers. The Cote station is lo- 
cated on a north and south traffic | 


artery, one of the heaviest trav-| 
eled in the city which precludes | 

: : : | 
except in a limited way any} 


volume of business from passing 
traffic. It is almost entirely de-| 
pendent on the business of the! 
neighborhood. It is not the only 


station in the community where| 
gasoline can be obtained, yet for} 
the month ending Apr. 20 this} 


station pumped 17,700 gallons of 
gas and sold 800 gallons of lubri- | 
cating oil. The first week this| 
station was in operation the sta-| 
tion sold only 1,500 gallons of gas 
and less than 75 quarts of oil.| 
The increase began in the second | 
week's operations when accord- 


| the 
months ago. 


plant. 


ing to E. E. Daniels, manager of | 
the station, car owners in the | 
neighborhood began to sense the 
advantages and convenience of 
the station. 
ing steadily ever since. 

Using the figures set up by gas- 
oline producers for the Detroit 
area, which is 4.7 gallons per car, 
it means that the Cote plant has 
had contacts with better than 
2,000 car owners during the 
month. These contacts have 
proved valuable in increasing the 
volume of new car sales done by 
the station. Since the delivery 
of new cars from the factory 
started in January, the station has 
delivered 137 new cars and a few 
delivery units, the latter having 
been sold to buyers of new pas- 
senger cars living in the neigh- 
borhood but who have their places 
of business in other parts of the 
city. 

600 Jobs Per Month 

Service work has averaged bet- 
ter than 600 jobs per month since 
plant was opened seven 
The total number 
is equal to that of the main 
An inspection of the serv- 
ice records up to Mar. 1 shows 
that 15 per cent of the business 
done by the shop was on cars 
other than Fords. At the time 
of the visit to the plant there 
were 11 cars crowded into the 
shop. Four were of other makes. 
Parts needed for work on other 
makes of cars are supplied by 
parts and equipment jobbers lo- 
cated only a few miles from the 
station and, according to Daniels, 
the speed with which parts are 
delivered to the shop on its daily 
orders enables the station to give 
the quick service on all makes 
of cars which the conventional 
Ford sign advertises. 

Two grease hoists with the 
usual equipment of special noz- 
zles are used and greasing jobs 
have averaged 12 per day for the 
past few months. Checking over 


the greasing job orders it was 
interesting to note that addi- 
tional selling effort on the part 


of the greasers had resulted in 
additional sales of oil changes 
for the motor, lubricant changes 
for the rear axle and transmis- 
sion and minor repairs for the 





Cars Have Always Been Trade-Marked 


SOON YOU’LL SEE 


NEIGHBORHOOD 


STATIONS 


THAT ARE AS QUICKLY RECOGNIZED 


They will be uniform in design. They will be instantly identified with 





the cars they sell. 


Motorists will become familiar with these sparkling 


Porcelain Enamel Stations, drive in for every service needed. Dealers’ 
prospects will be trebled. Sales will be increased. Manufacturers or dis- 
tributo1s who adapt this new selling plan will find real economy in the 
building of ten or more stations at a time. Figure facts can be easily 


obtained from Austin Engineers. 


SERVICE STATION DIVISION 


THE AUSTIN COMPANY 


Engineers and Builders 


National Headquarters: 16112 Euclid Ave., Cleveland, O. 


Offices in Principal Cities — Detroit, Michigan, 2842 West Grand Boulevard. 








It has been increas- | 
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Air Conditioned Genel ice Station 


ws 
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Here is a night view of one of America’s first air-conditioned gasoline service stations which has just 


been opened by the Lubrite division of Socony-Vacuum Co, 


in St. 


Louis, Mo. 


It is acoustically treated 


and scientifically lighted and includes complete car repair facilities. 








car in general. The greasing de- 
partment is more than paying 
its own way and contributing to 
the profits of the station. 

As only minor repairs are han- 
dled by the plant the bigger jobs 
such as brake work, motor over- 
haul and general chassis work 
being transferred to the 
shop, nevertheless, the volume of 


main | 
| physical shock, 


repair work done since the open- | 


ing has put the shop on a paying 
basis. Much of the station profit 
has been augmented by the vol- 
ume of tire sales and repairs and 
battery charging and_ repairs. 
Much of this has been due to the 
fact that the station is open 
nights when other 
shops in the near neighborhood 
are closed. 


Retail Financing 
Shows 41% Gain 
Over Last Year 


(Continued from Page 1) 
of 233 per cent compared with 
March, 1933, according to pre- 
liminary estimates by the De- 
partment of Commerce. As com- 
pared with February, 1935, there 
was an increase of 35 per cent. 


The aggregate volume for the 
first three months of this year 
was 53 per cent above the first 
three months of 1934 and 168 per 


cent higher than the correspond- 
ing period of 1933. 


All percentages presented are 
based on daily average figures 
with each business day of the 


week weighted according to the 
relative volume of business as de- 


automobile | 


Fisher Body Stages Test 
In Florida’s ‘Tropical City’ 


Key West, Fla., 
properly insulated, is as resistant 
to heat and cold as it is to 
it is claimed as 
the result of a series of tests 


| conducted with the four General 


| having the one-piece, 
roof developed by Fisher) 


| whose 


Motors cars having the new 
Fisher “turret top” body. 
A 1935 Chevrolet, a Pontiac, an 


Oldsmobile and a LaSalle were 


employed as a means of demon-| 


strating, according to engineers 
in charge of the trials, that cars 
seamless 
steel 
Body are less affected by tem- 
perature changes than others. 


The contest board of the Ameri- 
can Automobile Assn. under 
sanction and supervision 
the tests were made, has certified 
to the accuracy of the findings 
and the fact that the cars 


Apr. 26.—Steel, 





were | 


standard models in every respect. | 


Mercury thermometers, cali- 
brated by the U. S. Bureau of 
Standards, were used to record 
the interior temperatures reached 


in the test cars, which were 
placed in an open field with 
doors, windows and _ ventilators 


tightly closed. 

The thermometers were sus- 
pended in each car at about the 
level of the passenger's head, 
in such a manner that readings 
could be taken from outside. Sur- 


and | 


face temperatures of the top ma-| 


terials were obtained means 


of thermocouples 


by 


and a potentio-| 


| meter, readings being taken from) 
the latter through ae rotary 
switch. 

Key West, the 


termined by experience in the 
trade. Comparison of March, | 
1935, with the same month of 


previous years and the percentage 

changes from February to March 

in past years are shown below: 
Comparisons of March, 1935, 


with the same month of previous 
| years; 


March, 
er cent higher 
r cent higher 
r cent higher 
19.53 per cent higher 
r 
t 


1935, was: 

than March 
than March, 
than March, 


41 1 
, 1 
1 
than March, 195 
1 
1 


pe 
S pe 
ye 


than March, 
than March, 


14.6 " lower 
ent lower 


Febru: ary y-Mar ch changes—per- | 
centage change from February: | 
March, 5 34.8 
March, SD  cebauidkeneedawano wanes 40.7 


March 
March 
Mar 

Manche 


These estimates on ‘automobile | 


1 
1 _ . 
March, 1933 : ane ae 
l 
1 
] 


financing are based upon figures | 


reported to the Bureau of the) 


Census by a sample group of | 
large finance companies. that 
have been in continuous opera- 


tion since 1929, The dollar vol- 
ume of these organizations rep- 


resents over three-fourths of the Yaa 


business written by all finance | 
companies reporting to the Bu-| 
reau of the Census and the early 
receipt of their figures makes it 


“a1 | 


if 





city in the United States, was 
chosen as the site for the tests 
since the variation between the 
average winter and summer tem- 
peratures is only 12% degrees. 
The island, the last in the chain 
of Florida keys, is 375 miles far- 
ther south than Cairo, Egypt, and 
is said to be the only truly 
tropical city in the country. 


The longer period required for 
the heat of the tropical sun to 
penetrate the solid steel “turret 
top” is attributed by E. G. Simp- 
son, chief experimental engineer 
of the Fisher Body division, 
General Motors Corp., to three 
things: 

First, he said, the highly pol- 
ished surface of the steel de- 
flects, rather than absorbs, the 
sun’s rays; second, that the heat, 
which is absorbed, spreads 
throughout the metal and is not 
concentrated in one spot; and, 
third, that the quarter-inch layer 
of checked and corrugated felt, 
together with the dead air space 
between it and the headlining, 
serves to prevent such heat from 
passing down into the car. 

Another fact disclosed by the 
tests, it is said, was that cars 
having the new “turret top” body 
by Fisher cool off more rapidly 
than others once the windows 
and ventilators are opened. Using 
a stop-watch, the AAA observer 
took readings every 30 seconds 
until the interior temperatures 
reached normal. The “turret 
top” test cars dropped an average 
of nearly 20 degrees the first 


southernmost! minute, the engineers report. 





possible for the Bureau of For-| Taking surface temperature readings during a test at Key West, Fia., 

eign and Domestic Commerce to| to determine the heat resisting qualities of Fisher Body turret tops. 

Left to right: J. O. Almen, General Motors; Kaye Don, British 
sportsman and Stanley L. Reed, AAA representative. 


make monthly estimates much in 
advance of the regular reports. 
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MILEAGE MERCHANTS should know 
about Merchant's Ad Mileage! 


Mz. Modiva Mizzenmast burped into 
the Super Speedwell department of De Guinzberg’s 
Greater Department Store. 

“I’m shopping around for a car,” said she, 
parking her Pekingese and packages. 

“Yes’m,”’ said the clerk meekly. ‘‘What size?” 

‘We hadda coupe but it crowds the caboose,” 
she said decisively. ‘Better show me something in 
sedans. I think I take an 8.” 

The clerk peered around the aspidistra on the 
selling floor. He seemed to be hunting for some- 
thing. “Sorry we’re all out of eights today, 
Moddom. Can’t I show you something in sixes?” 

“Uh, um, huh huh. Size doesn’t really matter, 
it’s the style that counts. Have you anything with 
a swagger gear shift?” 

‘‘No’m,”’ said the clerk. ““But here’s something 
with a flare in the fender.” 

“T’Il try it on,”’ said Mrs. Mizzenmast, stepping 
into the car. ““Not bad, but the leg room seems 
short.” 

The clerk blushed. “Ill take it up with the 
section manager,”’ he offered obligingly. 

“Don’t bother,’ replied Mrs. Mizzenmast. 
‘Does the Duco finish show rings when you stand 
glasses on it?” 

“No, Moddom,” said the clerk dutifully. 

*“Verwell. Would you mind exchanging the 
cigar lighter for a cigarette lighter? No nice girl 
smokes cigars... .” 

“Them cigar lighters is standard equipment, 
but I'll see what I can do,” replied the clerk 
dubiously. 

“And you’re sure the windshield is washable?” 

‘‘We make only clean sales, Moddom.”’ 

“Would you mind taking the upholstery over 
to the light. Electric lights are so deceptive,” gurgled 
Mrs. Mizzenmast, using her lorgnette for a looker. 

“Yessum, it’s very fadeless,” obliged the clerk. 


Tribune Tower, Chicago > 





indicating 
colossal cogitation. ‘‘Well, I don’t know. No, I 


Modiva corrugated her _ brow, 


won't take a car today. Yes, I guess I will, uh-huh!” 

“Thank you, Moddom. Shall I send it, or 
would you prefer cash and carry: 

“Wrap it up, and I’ll take it with me,” adieued 
Mrs. Mizzenmast, picking up packages and 
Pekingese and bidding the clerk a bright good 
morning... . 


Aw automobile showroom is simply a store 
which sells automobiles. 

When the automobile salesman finally gets a 
name on the dotted line, he has gone through the 
same selling processes as the clerk at the corset 
counter—and on about the same customers. Cars 
are merchandise. And local dealers are your local 
merchants. 

If you do business in New York (and what car 
doesn’t?) you’d ought to know how Gotham’s big 
time merchants bring in the customers and the 
shekels. They don’t trust to luck. They don’t play 
hunches. They don’t care for phony prestige. All 
they want is customers—flocks of customers, rich 
customers, Customers with families, wants, desires, 
and the cash for the counter. And most of New 


THE | 








Kohl Building, San Francisco’ + 


=, 


NEW YORK’'S D 





York’s biggest merchants get their biggest collec- 
tion of customers from one advertising medium, 
New York’s one and only News. You can get some 
idea of how New York merchants rate New York’s 
selling media from the way they place linage: 


New York Newspaper Linage First Quarter, 1935 


DEPARTMENT STORES RETAIL 

NEWS 1,413,135 NEWS 3,062,687 
Sun 1,360,226 Times 2,204,959 
World Tel. 1,249,883 Sun 1,948,729 
Times 1,207,375 World Tel. 1,769,552 
Her. Trib. 749,950 Eagle 1,479,468 
Journal 668,076 Her. Trib. 1,461,145 
Eagle 610,152 Journal 1,379,827 
American 387,810 American 1,123,798 
Post 276,300 Post 594,797 
Mirror 209,458 Mirror 580,451 
Times U. 13,618 = Times U. 248,102 


Source: Media Records. 


Department stores spend more money in The 
News than in any other paper in New York or 
America. Retail merchants spend most money in 
The News, because News customers spend most 
with them. 


Ir your local car dealers could use more 
excitement in their sales reports, maybe you’d 
ought to get more excited about The News! A 
medium which sells most living room suites, most 
electric refrigerators, most radios, and most fur 
coats can sell most automobiles. A medium which 
can deliver most customers at least cost, can deliver 
more car sales at less cost! If you aren’t backing up 
your New York dealers with car copy in The News, 
you’re missing your greatest selling opportunity! 
Want to do a better selling job—soon? 


NEWS 


PICTURE NEWSPAPER 


220 EAST FORTY-SECOND STREET, NEW YORK CITY 


xX | 
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| trucks are now fit for service; 
the majority are, as far as me- 


Two Out of Every Three Units 





chanical _ effici- 
“More Than Four Years Old — 


economy are 


Detroit, Apr. 26.—In commenting on the rapidly rising concerned, 
tide of truck sales, J. D. Burke, director of truck sales of second - raters. 
Astute truck 


the Dodge division of Chrysler Motors, cites an interesting 
line of pertinent transport information. The figures 
given by Burke go far in illustrating the extent to which 
truck use has progressed within recent years, and the 
business potentialities that promise to keep the motor'| 
truck industry on its toes for a considerable time to come. | 

Burke states that there are? ee 
some 3,410,000 trucks now regis-|the impairment becomes clearer | 
tered in the United States. Of} on examination of the age classes | 
these only 1,154,555 of the nearly | making up the 2,255,445 more- | 
3,500,000 trucks were sold in the| than-four-year-old trucks. Ex- 
past four years, so that 2,255,445/ actly 1,107,447 trucks are veterans 
units must be near, or past, the| with from four- to six-year serv- 
ages at which their efficiency| jce stripes. In the next group are 
and economy are impaired. 728,192 trucks from seven to ten 

The extent and seriousness of years old. Relatively few of these 


merchants, with 
lists of owners 
of such 7- to 10- 
year trucks 
would be sure 
J.D. Burke of a satisfactory 
crop of replace- 
ment orders from owners of these 
super-annuated vehicles. They 
would do even better with the 
classification next in order, com- 
prising 309,427 trucks, still in serv- 
ice, that are over 10 years old- 
transportation units no longer 
capable of doing satisfactory 
work, no longer looked upon as 
fair insurance risks, no longer 








hands of 2,500,000 owners; 











THEY have the same sturdy family tree — but it’s a far ery from the 
velvets of other years to the new 1935 Modern Mohair Velvet upholstery. 
These beaufiful new fabrics you’re seeing in the 1935 cars have a lower 
pile than ever before . . . and they’re made with new soft finishes which 
give them a finer “handle,” a finer feel. 


This added luxury and comfort means that Modern Mohair Velvet 
is now more than ever a “premium” upholstery. It is called a premium 
upholstery because it represents extra value, makes a car a better buy 
when this modern fabric is offered at no extra cost. 


When you call your prospects’ attention to the new soft finishes and 
modish tailoring of the Modern Mohair Velvet upholstery in your cars, 
stress the extra value which this fabric represents. It is a strong selling 
point — just as any other high quality item which you are able to offer 
without extra charge. 








COLLINS & AIKMAN CORPORATION, 200 Madison Ave., New York City 





make 
Modern 
Mohair Velvet 


4 
extra value” 


upholstery 
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reasonably safe to negotiate the 


traffic of crowded cities without 
the chance of mishap. 


There also are in operation, ac- 
cording to Burke, 110,379 motor 
trucks of unknown or unstated 
ages, most of them frequenting 
repair shops, where tinkering and 
enforced idleness become costly 
items to the owners. 

All the figures given in preced- 
ing paragraphs means one thing— 
that truck sales exist and are 
waiting to be taken care of. That 
the truck industry is preparing 
for this business-in-the-offing may 
be taken for granted. In 1934 
the country’s truck business was 
21.17 per cent of the passenger 
car business—the highest truck 


ratio in the history of the 

business, 

Another factor pointed out by 

Burke is this: The 3,410,000 

trucks registered are in the 
that 








Truck Field Has Vast Potentialities, Says | Burke 





leaves somewhat less than 1,000,- 
000 trucks making up the fleets 
of large corporations, department 
stores, business houses, railroads 
and transportation firms. Only 
25,970 operators own more than 
five trucks, the total number of 
trucks coming under this head 
being 771,932. This is a valuable 
pointer for the truck dealer or 
salesman who may have planned 
fleet sales. For every chance to 
sell to a fleet owner, the salesman 
has a hundred opportunities to 
sell trucks to individual owners. 

To truck salesmen working city 
territory, the farmer may look 
like a more remote truck-buying 
possibility. But against this sup- 
position he may balance the fact 


that farmers, already owning 
over 900,000 motor trucks, are 
adding more units every day, 


Burke says. 

Another great user of motor 
trucks is the livestock industry, 
which in 1934 transported more 
than 30,000,000 head of cattle, 
calves, hogs and sheep from 
farms to 17 important markets. 
The number of truck loadings in 
connection with this transporta- 
tion phase is figured at approxi- 
mately 2,500,000 loads. 

There are few industries that 
are not advancing their prosper- 
ity under present-day business 
conditions. Any sizeable increase 
in the business of department 
stores, dairies, groceries, bakeries, 
dry cleaning establishments, laun- 
dries, etc.—is almost immediately 
followed by orders for more de- 
livery vehicles. 

“With the possibilities of truck 
selling looming so large, we are 


tempted to draw a mental picture 
|of dealers and salesmen busy as 


more than 


ever 





1935's NUMBER ONE 
UPHOLSTERY 


| field 


| to another. 
fact 


beavers on truck sales solicita- 
tions,” Burke declares. “But it is 
closer to the bald truth to say 
that a small complement of 
about 25 per cent of the dealers 
holding truck selling franchises 
are responsible for more than 80 
per cent of the truck business.” 

With all of this, it is obvious 
that with the single exception of 
the passenger car business no 
of merchandising offers 
greater sales volume possibilities 
than the truck business. ‘“Wher- 
ever we look,” says Burke, “we 
see trade expansion following on 
the heels of a four-year period in 
which truck buying experienced 
greater retardation in proportion 
to well defined transportation 
needs, than it suffered in any 
other period. 

“Practically all business needs 
transportation to move its ma- 
terials and goods from one place 
Add to this the plain 
that the past four years 
have brought a great deal of 
transportation close to the point 
where it must be replaced, and 
you will understand why the 
dealer who neglects his truck- 
selling opportunities deprives 
himself of sales and_ service 
profits that really are his rightful 
heritage.” 


Chevrolet Appointments 


Announced by Holler 
Detroit, Apr. 26.—Appointment 
of zone managers in five of the 
Chevrolet Motor Co.’s sales cen- 
ters in the United States was an- 
nounced today by W. E. Holler, 
vice-president and general sales 
manager. The appointments are: 
Norwood (O.) zone—D. C. Cor- 
bin, previously zone manager at 
Omaha, to succeed F. E. Zor- 
nigor, who has been appointed 
assistant advertising manager of 
the company. 

Omaha zone—I. X. Sarvis, pre- 
viously zone manager at Fargo, 
N. D. 

Fargo zone—D. H. Smith, pre- 
viously assistant zone manager 
at Janesville, Wis. 

Oklahoma City zone—R. C. 
Pittman, previously zone man- 
ager at Denver, to succeed W. C. 
Jones, transferred to Los Angeles 
as city sales manager. 

Denver zone—A. W. Famular, 
for the past year manager of the 
Dealer Finance and _ Business 
Management department of the 
company in Detroit. 
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Wherever I go, everyone admires my 1935 Auburn. 
When I tell them its low price, 


they don’t seem to 
believe such ac 


ar can be had for such a price. 
—JOSEPH J. PROBST, Brooklyn, N. Y, 
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Rieord Truck Year With 540,000 Sales Seen In’35 


Many F actors Tend to Show 
Heavy Sales Will Continue 





(Continued from Page 1) 
tinues throughout the year the 
total for the 12 months would be 
approximately 565,000 units. 


While there are many factors 
that indicate that the present 
ratio of sales this year to last 
year should be continued it seems 
almost too much to hope that a 
total of 550,000 would be reached 
this year. Nevertheless, these 
figures seem definitely to indicate 
that the former 1929 record of 
527,057 will be beaten by a wide 
margin and it seems safe to esti- 
mate that the total for 1935 will 
run between 535,000 and 540,000 
units. 


One of the chief sustaining fac- 
tors in the 1935 truck market of 
course will be government ex- 
penditures under the $4,800,000,000 
works relief measure. Added to 
this will be the impetus given to 
other enterprises through the in- 
creased flow of government 
money and the reflected gains in 
general business during the past 
year. 


Federal Housing work, farm 
relief work, drought relief work, 
flood control work plus citizens 
conservation corps activities, all 
of which have been in progress 
during the past year should prove 
dominant factors in strengthening 
the truck demand during the re- 
mainder of 1935. In addition to 
the spending by government 
agencies a general upturn in 
business has brought with it a 
need for rehabilitation of produc- 
tion facilities which in turn 
creates a demand for increased 
transportation including new 
trucks, trailers and tractors. 





Tax Increase Detuced 


St. Paul, Minn., Apr. 26.—Despite 
expectations that the measure would 
never reach a vote, the house of 
representatives has granted a spe- 
cial order for consideration of the 


bill to increase the state gasoline 
tax from three to four cents a 
gallon. The motion, requiring a 
two-thirds majority, or 88 votes, 


was approved 91 to 29, with mem- 


bers from St. Paul and Minneapolis 


voting almost solidly against it. 
The bill, however, provides that 
the additional one-cent tax would 


become effective only if the Federal 
one- one-cent ¢ tax on gasoline is repealed. 


“a word in 


edgewise” | 


(Continued from Page 4) 
earn a minimum § salary per} 
month with a house and garden 
and legitimate employment in a} 
service to the public, thus pro- 
vided. Most often, in Europe, it 
is the crippled soldier, but that is 





hardly comparable under our pen- 
sion system which already pro- | 
vides liberally for our veterans. | 
Therefore, this scheme would give 
permanent employment as long 
as there are railways and cross- 
ings, to thousands, perhaps tens 
of thousands, of a class of em- 
ployes of which we are only too 
certain there will always be in| 
America. It would give imme- 
diate employment to tens of 
thousands of workmen wherever 
there are main highways crossing 
railways in America. It would 
speed up every branch of the 
building trade. It would be an- 
other added impulse in your pro- 
gram of recovery, but greater 
than all of these, Mr. President, 
it will reduce to practically noth- | 
ing our present appalling num- | 
ber of crossing accidents. It would 
absolutely prevent the recurrence | 
of a school bus accident such as 
was borne so close to your heart 


only too recently. 
oh 


ok 4 


Who is to pay for the houses 
and employ the gate tenders? I 
ao not know. That is something | 
for wiser heads to figure out. | 
But I do feel that some plan| 
along this line, under your guid- 
ance and leadership, can be made 
immediately effective, and I be- 
lieve that vou can count on the 
unanimous support of the auc 
motive industry to such a pro- 
gram. Thanking you for your 
consideration and pledging you 
my loyalty, I beg to remain most 
respectfully—G. M. S. 


Budd Gets Order 


Philadelphia, Pa., Apr. 26.—The| 
Edward G. Budd Mfg. Co. today | 
announced receipt of an order from 
Autocar Co., Ardmore, Pa., 
production of dies and stampings for | 
the cabs of the new streamlined 
Autocars. Production will be under- 
taken immediately. 


for the | 





















To keep an eye on Graham is not unwise, but to get 
going with Graham might prove much more profit- 


BRARAM:: 


Shrewd dealers and distributors continue to keep 
an eye on Graham, even when they are meeting 
reasonably good success with other accounts. They 
know that Graham is coming to the front with a 
momentum that can’t be stopped. They know that 
Graham dealers are probably less harassed by com- 
petition within their own ranks than any other dealer 
group in the business. 


In other words, the Graham franchise is a good 
franchise to have—because it offers an unusual 
opportunity to make money, Ask any Graham dealer 
about his volume and profit position for 1935. In- 
creases of from 60 to 200 per centare not uncommon. 
Many have already exceeded their totals for 1934. 


| solution we 
this is the logical and inevitable | 


| weeks 
| units,” he said. 





AS OTHERS 


SEE IT 
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workers, who would be obliged 


| to join it if they wanted effec- 


tive representation. 

Under present circumstances, 
such elections would give work- 
ers in most open shop industries 
a choice between an AFL union 
or a company union and tne AFL 
naturally would win. The re- 
sult would be, in effect, a na- 
tional franchising of the AFL to 
speak for workers. 

That would be an untenable sit- 
uation which the public interest 
could not tolerate. 
general public, 


the AFL then 


would have to be placed under | 


Government supervision, just as 
employers who sign codes and 
obtain a franchise to coerce their 
own minorities are obliged to sub- 
mit to a degree of Government 
supervision. 

What the final solution of the 
labor problem is going to be, we 
would not venture to predict. But 
we are quite sure that Govern- 


ment supervision of labor unions, | 


as practiced, for example, in Italy 
and Germany, is about the last 
would choose. Yet 


“majority rule,” and 
oppose _ it.—Detroit 


outcome of 
therefore we 
News. 


De Soto Sales 
Show Another 


Sharp Increase 


Detroit, Apr. 26.—Recording an- | 
other sharp increase, De Soto 
sales climbed 17 per cent during 
the week ending Apr. 20, over the 
previous week, L. G. Peed, vice- | 
president of the Ve Soto Motor | 
Corp., said today. 

Peed said that retail deliveries 
of Airstream and Airflow cars| 
for the week were up 115.6 per} 
cent over the same week last 


| year and 139.2 per cent above the | 
two years | 


corresponding week 
ago. 


“De Soto sales for the first 16 | 
totaled 7,353 | 
“This was 219.8 | 


this year 
per cent over the number sold in 
the corresponding 16-week period | 
| of last year.’ 






able. Wi rite today for the lates “st facts about Graham. 


The amazing new Gra- 
bam Six Touring Sedan 


O95 


The brilliant Graham 
Special Six 


*795 


money. 


World’s Biggest Eight forthe 


-» The Graham Eight 


*925 


and, of course, the great Supercharged Graham Eight, $1095, all prices at factory 


To protect the | 











This McQuay-Norris tear-drop car is being used to test motor parts. 


It is a dynamometer on wheels, with the dash board containing 
instruments to measure and indicate all phases of 
engine performance. 





r-Drop 


fea 


St. Louis, Mo., Apr. 26. 
fleet of six tear-drop test cars, 
now 
| Norris Co., 
| analyzers on wheels. The cars 
despite their tear-drop design, are 
not used to test stream-lining 
principals, but were built to af- 
| ford a complete test of motors 
on the road, and are equipped 
| with instruments generally used 
| only in dynamometer laboratory 
tests. 

Each test car is equipped with 
| 15 testing instruments. Each in- 
| strument has its bearing on 
| motor performance in checking 
| parts that McQuay-Norris manu- 


saccures. 


The tear-drop design of these 


cars offers many advantages for | 


the conventional 
type of car. It reduces load on 
| the engine at high speeds. It 
places the driver in intimate 
sound 
| at all times, because the engine 
is really riding right inside with 
the driver. It makes available a 


testing over 


larger compartment for instru- 
ments. The specially designed 
bodies, built on popular priced 


| automobile chassis, give the cars 


© A GOOD FRANCHISE 
TO CONSIDER .. A BETTER 
FRANCHISE/LO 













relation with the engine | 


in operation by McQuay- 
are virtually motor | 





Test Cars 
Check Entire Motor 


A) 


an increased speed of 10 to 15 
miles per hour. 

The blowby meter is one of 
the most important instruments 
on the car. It measures accur- 
ately any gases that leak past 
the pistons into the crankcase 
and shows the rate of blowby as 
well as the accumulated cubic 
feet of blowby. 

Another instrument is the ex- 
haust gas analyzer which checks 


| the fuel mixture going into the 


combustion chamber, making it 
possible to maintain a definite 
carburetor mixture throughout 
each test run for comparative re- 
sults. It also determines the back 
pressure in the exhaust at any 
time during the run and indicates 
immediately any stoppage or 
change in the exhaust line. 

The visco meter is a delicate 
finely calibrated instrument which 
shows in Saybolt seconds the vis- 
cosity of the crankcase oil. The 
oil level gauge shows the depth 
of the oil in the crankcase. The 
exhaust gas temperature gauge 
registers the temperature of the 
gases in the exhaust line. Fre- 
quently this registers 500 degrees 


| and any operating condition large 


| enough to change this tempera- 


ture is large enough to indicate 
an unfair test comparison. 


The compression gauge shows 


| the compression in each cylinder 


for comparison with previous 
runs, and with it, it is possible 
to determine trouble due to faulty 
valves or faulty piston rings. 

A vacuum gauge is used to 
determine the amount of loading 


|in a car at any speed, a neces- 
| sary factor for comparative tests. 


Triphagen Advanced to 


Reo General Sales Mgr. 
Lansing, Mich., Apr. 26.—D. E. 


| Bates, president and general man- 





| C. A. Triphagen 


ager of the Reo Motor Car Co., 
today an- 
nounced impor- 
tant advance- 
ments in the 
sales depart- 
ment. C. A. 
Triphagen, who 
has been sales 
manager for the 
past year, has 
been advanced 
to the position 
of general sales 
manager in 
complete charge 
of all sales operations. W. Ward 





| Mohun, who has been assistant 


sales manager, becomes sales 


| manager in charge of the dom- 


estic division. C. E. Boutelle, who 
has been in charge of the eastern 
division, becomes assistant sales 
manager of the domestic division. 
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(\westions: 


CAN YOU ANSWER THEM ? 


Question [—Why are Americans buying more fine cars this year than last year! 


> 


Question T[—why is Packard selling nearly half of all these fine cars? 


Answer [—People of means are 
discovering that, while small cars have 
unquestionably been greatly improved 
in the last few years, the big fine cars 
have, during the same period, made 
even greater strides. 


They are remembering that, in auto- 
mobiles as in everything else, true 
quality begins at the top, and that only 
a portion of this quality can ever be 
carried through to the small car. 


Finally, they are realizing that in 
automobiles there is no substitute 
for size—in safety, in comfort, or in 
distinction. 


Revelation without Obligation 


Right now, Packard dealers everywhere are offering you a 
special opportunity to learn why, during the last six months 
for which records are complete, 48.2% of all fine car buyers 
have purchased Packards. Just call your Packard dealer and 


G 





Answer Sf Tine answer to the 


second question is simple. 


People are buying carefully. They are 
investigating all fine cars—and com- 
paring them. And from this compar- 
ison they are learning that no other 
fine car offers the matchless perform- 
ance, the beauty of line and the 
priceless distinction of Packard. 


Moreover, they know that Packard has 
maintained its famous identifying lines 
for 30 years. And so they know that, 
when they purchase a Packard, they 
are investing in beauty that is not 
only distinctive but enduring. 


tell him which Packard Revelation Ride you would like 
to take—the shorter Ride No. 1, or the all-day Ride No. 2. 
This invitation carries no obligation whatever. Packard 
makes it simply that you may discover, through thrilling first- 
hand experience, that the 1935 Packard is finer by far than 
any car ever built in America before. 


Cc 
a 
c 


Ask the man who owns one... PAC kKARD 


EIGHT- SUPER EIGHT-TWELVE 


The above Packard advertisement is the first of a series 


appearing currently in leading financial newspapers 
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Mayflower ‘F 





Stresses Fine Points in Big 
Furniture Moving Jobs 


Indianapolis, Ind., Apr. 26. 
The Aero Mayflower Transit Co. 
of this city has had some inter- 
esting experiences in building up 
its fleet of more than 100 motor 
vans and developing an efficient 
plan for its control and opera- 
tion. The company is engaged 
exclusively in the long - distance 
moving of used household and 
office furniture. Its vans travel 
all over the United States and 
across the borders into Canada 
and Mexico. 

In its advertising, emphasis is 
placed on its coast to coast serv- 
ice. Recently a Mayflower van, 
for instance, transported a load 
of furniture from Boston to San 
Diego, a distance of approxi- 
mately 3,500 miles. The company 
is represented by 320 warehouse 
agents located in cities all over 
the United States and in Canada. 
The first of these, the Baltimore 
Storage Co. was appointed in 
October, 1930. 


Makes Own Van Bodies 

Like many modern fleet opera- 
tors, the Aero Mayflower Transit 
Co. has found that standardiza- 
tion of equipment pays. It makes 
its own standardized van bodies. 
The business was started in 1927 
by C. M. Gentry, now vice-presi- 
dent of the company in charge of 
dispatching and drivers, with 22 
motor vans, all of which were in- 
dividually owned. Burnside Smith, 
president, joined the company in 
1929, and soon thereafter it was 
decided that the company should 
own the equipment and operate 
it with its own employes. 

Up to Jan. 1, 1930, various mod- 
els and sizes of trucks were util- 
ized, but it was quickly realized 
that a standardized unit was es- 
sential for efficient, low-cost 
operation. A special van body of 
1,035 cubic feet size inside was 
adopted. Specifications for this 
body were carefully worked out 
and then, in order to exercise 
strict control at all times over the 
selection of materials and con- 
struction, it was decided to build 
these special bodies in the com- 
pany’s own shop at Indianapolis. 


Men Trained in School 


The company even went so far 
as to establish a department to 
make special pads for lining the 
inside of the trucks and protect- 
ing individual pieces of furniture 
in transit. An unusual method 
of training men in correct load- 
ing and unloading practices has 
also been inaugurated. For the 
purpose a school is maintained in 
charge of an _ instructor who 
trains all Mayflower truckmen in 
correct methods as determined by 
long trial and practice in packing 
linens, china, small articles, etc., 
and in loading everything in the 
van and then unloading and re- 
placing everything properly in 
the house again. 

For the chassis it was decided 
to standardize on a_ three-ton 
International because of its low- 
cost operation and because it was 
specially fitted for use with the 
Mayflower standardized body. The 
country-wide Harvester service 
organization was also a factor in 
selecting the International chassis. 
Of the 100 and more units owned 
by the Aero Mayflower Transit 
Co., 58 are Internationals. Twenty 
additional 1%-ton Internationals 
for lighter loads were also re- 
cently added. Some of the vans 
have already traveled over 200,000 
miles, and in spite of all this 
mileage it has never been neces- 
sary to replace a _ transmission 
gear in any International. 


Attractive Building 

The shop and offices are lo- 
cated in an attractive brick build- 
ing 120 feet by 140 feet in size. 
The offices are in the front of the 
building and are on the second 
and third floors. On the first 
floor of this front section is the 
pad manufacturing department 
and the stock and tool room. The 


shop proper is well lighted and is 
120 feet by 120 feet in size. It is 
provided with a high-trussed roof 
and, of course, is without pillars 
or columns. 

The shop is_ unusually well 
equipped for servicing and recon- 
ditioning trucks, building and 
painting bodies, and washing and 
repainting bodies already in serv- 
ice. The equipment includes sev- 
eral types of up-to-date testing 
machines and meters, high-pres- 
sure cleaning and paint-removing 
machine, cylinder borer, inspec- 
tion pit and wheel aligning outfit, 
complete blacksmith and forge 
with triphammer and alligator 
shears, drills, grinders, several 
types of saws and wood-working 
machines, paint sprayer, etc. The 
paint shop is in a separate build- 
ing 60 feet by 45 feet in size 
adjoining the big shop at the 
rear. 

The shop personnel includes 
eight mechanics; four painters, 
three of whom can do striping 
and the artistic work required in 
painting the company’s trade- 
mark; eight body builders; an 
upholsterer and girl helper; stock- 
room clerk who also makes record 
of time and job. distribution 
charges; and an errand boy. 

Facilities are available for turn- 
ing out two bodies a week. As 


stated, the standard Mayflower 
body has an inside capacity of 
1,035 cubic feet. Its overall 


length (including cab) is 20 feet 
9% inches; the outside width, 
eight feet; and the overall height, 
seven feet. The body is unusual- 
ly light in weight, the exterior 
being of sheet steel and the in- 
terior of laminated wood three- 
eighths of an inch thick which is 
glued to the metal and the two 
are reinforced with split rivets. 
The body is reinforced with 
solid rivets. The walls inside are 
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The shop personnel includes eight mechanics, four painters, three of whom can do striping and the 
artistic work required in painting the company’s trade-mark; eight body builders; an upholsterer and 
girl helper; stockroom clerk, who also makes record of time and job 
distribution charges;and an errand boy. 


as such to all Mayflower agents. 
Each body receives three coats of 
paint, a primer, a surfacing coat, 
and finally a coating of enamel. 

The pads for protecting the 
furniture in the van are of jute, 
wool, and cotton, while the pads 
on the walls are of canvas. Each 
van is provided with 108 pads 72 
by 84 inches in size. If the 
thread used in these pads were 
hard, it would mark the furni- 
ture. A special thread accord- 
ingly is employed which is soft 
and at the same time unusually 
strong to withstand the hard 
usage it receives. Pads marked 
with the Mayflower name are also 





sold in sizable quantities to the | 


company’s agents. 
Service Achieved 

One of the big reasons why 
motor vans are becoming increas- 
ingly popular in the transport of 
all kinds of goods is that the 
business is being controlled more 
and more by the larger, more 
responsible, well-organized con- 
cerns, which train their drivers 
on safe operation, road courtesy, 


AERO MAYFLOWER TRANSIT CO. 
DRIVER'S DAILY LABOR REPORT 
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DO NOT INCLUDE TIME WHEN TRUCK [8 NOT IN USE, O8 WAITING ON TES 
PARKING LOT. ONLY INCLUDE TIME TRUCK (8 IN MOTION AND THE TINE 
YOU ARE PACKING OR UNPACKING, LOADING O8 UNLOADING. 


Permit 


Close check on all Mayflower operations is kept through forms and 


blanks developed to fit the needs of the company. 


Above are shown 


daily reports covering each van and the expenses 
incidental to its operation. 


covered with heavy padding. The 
floor is of hard maple, tongue 
and groove, and is finished with 
a@ special varnish. It’s a floor 
that does not splinter, and as is 
well known in the industry this 
is a great advantage, for splinters 
can easily mar furniture when 
they work into the padding used 
to protect the furniture in transit. 
Underneath, the floor is treated 
with a waterprocf and preserva- 
tive compound. 


Maximum Protection 


In developing this standard 
body, thought was especially de- 
voted to protecting the interior 
from dust and moisture. Where 
metal pieces are joined the edges 
are turned inward to exclude 
moisture more effectively. Paint 
for the exterior mixed according 
to special formula is called May- 
flower yellow (a color that is 
especially visible both in night 
and day traveling) and is shipped 





and giving the best possible serv- 
ice to their customers. 


Maintain Check 

Close check on all Mayflower 
drivers is maintained by means 
of road supervisors, 12 of whom 
are employed. Four of these 
travel around in cars and the 
other eight are top truckmen. Ir- 
regular inspections are always in 
order, and since a driver never 
knows when or where such an 
inspection will take place, he 
doesn’t dare to lapse in his duties 
as formulated in Mayflower rules 
and instructions. Education of 
drivers is a continual process and 
is conducted through these road 
supervisors, by frequent general 
letters and occasionally bringing 
them in to Indianapolis in groups 
for special training and “brush- 
ing up” courses. In the never- 
ending campaign on safe prac- 
tices, wide use is made of insur- 


| 











ance company safety letters and 
bulletins. 

To reduce the monotony of 
day-after-day long-distance travel 
and add to the comfort of the 
drivers, a radio has been installed 
in each van. The result has been 
beneficial. The radio helps to 
keep drivers awake on long night 
runs. It keeps the men at their 
trucks while waiting at various 
places and reduces the tempta- 
tion for a driver to slip away and 


Rubber Applied 
Like Paint Forms 


Protective Coat 





Detroit, Apr. 26.—Rubber that 
can be applied like paint to any 
surface is the latest development 
in the field of protective coatings. 
To be announced shortly by a 
Michigan company under the 
trade name of “Kelsanite,” 
basically a non- inflammable 
liquid, which after application to 
any surface either by brushing, 
spraying or dipping, turns into 
live rubber in a few minutes. 

Kelsanite is to be available, it 
is reported in several different 
compositions designed for specific 
purposes, including a masking 
adhesive for the protection of sur- 
faces adjacent to those being 
lacquered, a protective coating to 
insure metal parts against cor- 
rosion or injury in storage, or 


| shipment, and a variety of other 


purposes. 

For such purposes the Kelsanite 
coatings are said to have the 
unusual combination of high ad- 
hesive qualities together with the 
ability to remove it without leav- 
ing a trace by merely stripping 
off the coating when it has per- 
formed its function. 

As a protective coating for the 
shipment and storage of articles 
with highly finished surfaces, the 
coating would seem to have some 
rather definite advantages not 
only in reducing the cost and la- 
bor of packaging, but also in 
eliminating the labor of cleaning 
such parts when they are to be 
used. In this respect the coating 
itself, it is reported, will absorb 
or pick up any loose dirt, or mois- 
ture, etc. on the surface of the 
article. When the coating is 
finally stripped off, all such for- 
eign material will therefor come 
off with the coating, leaving the 
article clean in every respect. 








Agreement Sought 


Minneapolis, Minn., Apr. 26.— 
Representatives of the oil industry 
and union labor have opened nego- 
tiations here looking to a wage and 
hour agreement for filling station 
attendants. Peter J. Schroeder of 
Minneapolis, representing employers, 
said that “progress” was being 
made. 

The demands of filling station at- 
tendants was first made during the 
truck drivers’ strike in Minneapolis 
last year. 


itl 


if} 
| 


| 


it is | 


| 








| Truck Taxes Double | 
Pay of Two Drivers 
| Denver, Colo., Apr. 26.— 
| 





A survey of the operating 
costs of 10 average trucks 
disclosed that the total of 
taxes extracted from the 
trucking business by politi- 
cians is approximately 
double the wages paid the 
workers who produced the 
income from the business, 
a special committee headed 
by Mrs. Mel R. Scott of Fort 
Collins, Colo., reported to 
the State Federation of 
County Taxpayers Assn. at 
Longmont, Colo., this week. 
The case showed that in 
the case of one truck 
operated by a Fort Collins 
concern for the transport 
of gasoline and oil from a 
refinery at Eldorado, Kan., 
one year’s taxes of all kinds 
totaled $2,813.14, while the 
two drivers who operated 
the truck received only $708 
each, or a total of $1,416 a 
year for their services. 





Wheat Farmers 
Return Again to 
Use of Tractors 





Vancouver, B. C., Apr. 26.—The 
tractor age is returning to West- 
ern Canada. Away back in the 
pre-depression days, about 1928 
and ’29, the West dropped its 
reins and grasped the steering 
wheel of a powerful tractor. It 
steered an easy course for a short 
time, but when the price of grain 
dropped, the tractor was shut off 
and rusted while horses turned 
the farm wheels again. Last year 
saw tractor sales spurt again, and 
this spring the demand for trac- 
tors is increasing again by at 
least 50 per cent. 

Every day high-powered little 
tractors, mounted in many cases 
on trucks, can be seen leaving 
Winnipeg on freight trains, and 
as soon as the weather breaks 
increased deliveries are promised. 

Brisker business in farm ma- 
chinery is not confined to tractors 
alone. Every type of farm ma- 
chinery for use in seeding crops 
is in great demand these days. 
One large retailer of farm ma- 
chinery said his sales are 50 per 
cent higher than last spring at 
the same date. And spring came 
much earlier last year, farmers 
being on the land generally by 
the middle of April. 

Another pleasing sign is the 
fact that more farm equipment is 
being handled for cash or with 
a substantial cash deposit. 
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May Classify Suppliers 


According 5 to. Jobber Policy 


(Continued from Page 1) 
Open discussion of the plan will| It will be of definite value to both 
be one of the major topics at the | 


annual meeting during the Auto- | 


motive Service Industries show 


next fall. 


The plan is referred to as one 
“for classifying selling policies 
back of merchandise distributed 
through jobbers and_ grading 
manufacturers’ selling policies 
upon the basis of the classifica- 
tions as established.” 


Insisting that wholesaling is a | 


definite function of distribution, 
the plan has as its “distinguish- 
ing principle’ the recognition 
given to the wholesaler’s function 
in distribution. 


O.K. in Other Fields 


The cue for the plan is said in 
the MEWA statement to have 
come from a group of whole- 
salers in another trade, where 
classification and grading of 
manufacturers along lines now 
proposed for automotive jobbers 
has received “hearty endorsement 
of manufacturers who have co- 
operated in making it an out- 
standing success.” 


In the plan referred to and now 
recommended virtually “as_ is” 


for automotive jobbers, manufac- | 


turers are classified as follows: 


A—Sells to or distributes only | 
(distributes | 


through wholesalers; 
regular products through whole- 
salers only, but may put out a 
different product or private brand 
through national chains.) 

B—Sells only to wholesalers 
and large metropolitan depart- 
ment stores, allowing a reasonable 
distributor’s differential to recog- 
nized wholesalers. 

C—Sells generally (this includes 
large department stores, syndi- 
cates, chains or mail order 
houses), but allows a reasonable 
distributor’s differential to recog- 
nized distributors. 

D—Sells to wholesalers, large 
department stores and national 
chains or mail order houses, and 


allows no differential to whole- 
salers. 
K—Sells generally (this may 


include department stores, chains, 
mail order houses, buying syndi- 
cates or individual retailers), and 
allows no differential to whole- 
salers. 





X—tThis classification given to} 


manufacturers who, after 
nouncing one policy, have been 
found to practice another. 


Jobber Must Know 


No—Has declined to give any 
information concerning selling 
policy. 


an- | 


The statement from headquar- | 


ters continues: 


“The plan under consideration 


recognizes the jobbers’ need for 
knowing exactly how a manu- 
facturer proposes to sell his goods 
before he (the jobber) can deter- 
mine the possibilities of the lien. 


Coming Events 


MAY 


22-23—Cleveland, 0. National 
Assn. Hollenden Hotel. 
27-30—Iindianapolis, Ind. Automotive Engine 
Rebuilders’ Assn. Convention. 
29—San Diego, Calif. California 
International Exposition, 


Battery Mfg. 


Pacific 


JUNE 


16-20—White Sulphur Springs, W. Va. 
Summer Meeting. The Greenbrier. 


SAE 


NOVEMBER 


2-9—New York City. National Automobile 
Show, Grand Central Palace. 


9—Buffalo, N. Y. Buffalo Automotive Trade 
Assn, 34th Annual Show. 


23-28—Columbus, 0. Auto Show. 


jobbers and manufacturers in 
that it cannot help but go far 
toward clearing up confusion that 
the 


now exists and persists in 
distribution of automotive 
products. 


“Both jobbers and manufactur- 
ers are entitled to the mutual ad- 
vantages that will result in the 
application of this plan 
automotive trade.” 


in the 
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Another Example 
of Dealer Success 
with International 


Internationals 
Delivered by 
Quinn R. Barton 
in 11 Years 


HIS is business to be proud of. And it is 

convincing evidence of the opportunity 
that lies ahead of the man who takes on the 
International Truck franchise. 


tremendous backlog of truck business 


franchise in your community. 


Depression’s End 
Celebrated By 
South Bend Folk 


(Continued from Page 1) 


dent of Auburn; A. J. Chanter, 
president Pierce-Arrow; J. E. 
Fields, Chrysler; Vincent Bendix, 
Bendix Aviation Corp.; Robt. 
Lincoln O’Brien, chairman of 
United States Tariff Commission, 
representing President Roosevelt, 
and Gov. Paul McNutt, of In- 
diana. 


A meeting of the Studebaker | 
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QUALITY 





There is a 


today. Constantly increasing truck registra- 
tions prove that buyers are active. Practi- 
cally every territory holds unusual possibili- 
ties for the development of a successful busi- 
ness. Call our nearest branch for complete 


information about the International Truck 


606 So. Michigan Ave. 





RNA 


QUINN R. BARTON, INC. 








Aut Trees or Pana Macnimeay 
Srn@ Puss ann Samoens 

Bar Crrv Powm Snovms 

Locome amp Smo Taanans 


International Harvester Co., of america 
Motor Truck Sales Department, 
Chicago, 


Gentlemen : 


workmanship. 





INTERNATIONAL HARVESTER COMPANY 


OF AMERICA 


(Incorporated) 


TERNATIONAL TRUCK 


EQUIPMENT 


board of directors was held here | 


this afternoon, making history in 
that it is the first time the board 
has held an official meeting in 
South Bend. 

It is estimated that wages in 
1935 will total $45,000,000 com- 
pared with $35,000,000 last year. 
House vacancies, which amounted 
to 40 per cent of capacity in 1933, 
are now only 1 per cent. Twenty- 
individuals 


five per cent more 
paid income taxes in 1934 than 
in 1933. Employment has _ in- 


creased an estimated 15 per cent. 
Bendix Aviation Corp. had the 
biggest first quarter business in 
its history. 





TION AE 





McCornsoce-Daraino Tractors 
Awp Equipment For 
Inpusraiat AND Paam Punroms 


Illinois 





tt: Mr. W. F 


Yours very truly, 


QUINN R BARTON 
AG Du N Zibb. 


QB: ed 


WITH PERMANENT 


direct-mail. 


Chicago, Illinois 





HARVESTER 


Jacksonville, 


March 14, 1935 


Eleven yeare ago, we took on the International truck franchise 
and since that time we have delivered over 1500 International Trucks. 
During the past depression, we saw many dealers handling other makes in 
our territory go out of business while we were able to produce a credit- 
eble volume. 
Moet prospective buyers appreciate quality in material and 
Since International offers only the finest in quality, 
linked with unequalled APTER-SALE SERVICE, we have been able to carry 
increasing our business steadily each year. 
Never before has International had more to offer tnoan now-~ 
sizes ranging from 4 to 10 tons; beauty surpassec by none; national 
magatine advertising; direct-mail advertising; and the efficient coopera- 
tion extended on sales and service by its branches make it the most attrac- 
tive franchise we know of, 


We are proud of our International franchise and desire to convey 
to you our appreciation of your interest and assistance we are receiving. 


AFTER-SALES 


Here Is What International Offers: 
Acomplete line of trucks from 2-ton to 10-ton. 
A reputation without equal for quality and 
after-sale service. 230 International Harves- 
ter branches offering International dealers the 
closest possible assistance in sales and serv- 
ice. International Truck finance plan on both 
new and used trucks. Largest advertising 
campaign of any full-line truck manufac- 
turer, constantly promoting the sale of In- 
ternationals in national magazines, news- 
papers, vocational publications, and through 


William H. Goldstine 


Flint, Mich., Apr. 26.—William H. 
Goldstine, 71, former superintendent 


of the Buick Motor Co. and later 
superintendent of the Nash Motor 
Co. foundry, died at his home here, 
Apr. 21. He was employed at the 
Buick plant from 1908 to 1919, at 
which time he joined Nash. He re- 
tired in 1925. Surviving are his 
widow, two sons, and two grand- 


children. 


Patrick J. Moohan 


Kenosha, Wis., Apr. 26.—Patrick 
J. Moohan, 56, works manager of 
the Nash Motors Co., who was asso- 
ciated with Henry Ford in the lat- 
ter’s early days in the industry, died 
here Friday after a heart attack. 
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Sees Measure Detrimental 


To Employe and Employer 


(Special from ADN Washington Bureau) 

Washington, Apr. 26.—That the Wagner labor bill will 
not bring about the workingman’s Utopia and that, actu- 
ally, it will prove to be detrimental to his best interests, 
is proved conclusively by data just made available by the 


American Trade 


Association Executives, 


with head- 


quarters in the national capital. 

It is pointed out that while the bill has been represented 
as a measure to help the wage earner to secure his rights 
in collective bargaining, in prac-®— 


tice it would have the opposite 
effect. In this connection the fol- 
lowing pertinent points are made: 
Collective Bargaining 

1. The bill declares that em- 
ployes shall have the right of self- 
organization and of bargaining 
collectively through representa- 
tives of their own choosing. In 
fact, if the bill were passed the 
worker would be deprived of ex- 
actly that right. He could not 
select an agency in which the em- 
ployer co-operated even to the 
extent of letting employes confer 
among themselves or talk to their 
representatives on company time, 
or in which the employer paid 
the cost of election ballots and 
other incidental expense. Such 
co-operation by the 
if the employes asked for 


even 
it, would be an “unfair labor 
practice.” 

2. The bill prohibits interfer- 


ence by the employer with the col- 
lective bargaining activities of em- 
ployes, but it says nothing about 
coercion and _ intimidation by 
unions. Even a Communist or a 
racketeering union would be free 
to employ any methods which 
might occur to its organizers, so 
far as any prohibition in this 
bill is concerned. The employer 
could not even try to protect his 
employes and their families from 
intimidation without danger of 
being held guilty of an “unfair 
labor practice.” 
Invites Agitation 

3. One of the purposes listed in 
the title of the bill is to “diminish 
the causes of labor disputes,” but 
actually the law would be an in- 
vitation to continuous 
frequent demands for elections, 
and repeated strikes. 
strikes might be called by out- 
side organizers, representing few 
or no employes in the company 
concerned, purely for recognition 
and without grievances. 

4. The bill provides for major- 


agitation, | 


These} 


employer, | 








ity rule, in which an organization | 
selected by even as few as 51 per | 
cent of the employes would be-| 


come the exclusive agency of all 
the employes for purpose of col- 


lective bargaining. There is noth- 
ing to prevent a union from de-| 


manding new elections until it 





enough votes to 
majority. Voting units 
plants or geographical 
areas would be determined by 
the National Labor Relations 
Board, and might include em- 
ployes of more than one company. 
Thus, it would be possible for 
the employes of one company to 
be forced to bargain through an 
agency, which none of them be- 
long to or wanted. Minorities 


could muster 
have a 


within 


would be deprived of all rights 
in collective bargaining. A group 
of superior workers could not 


even bargain with their employer 
for wage rates higher than those 
fixed by the contract applying to 
the whole plant. 

Authorizes Closed Shop 

5. The closed shop is directly 
authorized by the bill any time 
a bare majority of the employes 
could persuade or coerce their 
employer into making that kind 
of an agreement. All the other 
employes would have to either 
join the union or quit their jobs. 
Perhaps the union would not let 
them join, and then they would 
be out of their jobs anyway. 

6. The bill is directly intended 
to encourage outside labor unions. 
These unions charge dues and 
raise funds which they use large- 
ly for organization purposes and 
to pay officials. Many unions 
have oppressive rules and restric- 
tions on membership. 

7. One effect of the bill, if it 
should become law, would be to 
interfere with harmonious rela- 
tions between workers and man- 
agement. The vast majority of 
American working men believe 
peace and harmony between man- 
agement and labor will bring dol- 
lars into the pay envelope. 

Federal Dictatorship 

8. Passage of this bill would 
result in dictation of labor rela- 
tionships by a Federal board in 
Washington, pointing directly 


toward complete governmental 
control of both employers and 
employes. Do American wage 


earners want to be forced into a 
position similar to that of work- 
ers in Italy or Germany? 


9. The proposed Wagner law 
would destroy confidence, shackle 
business, and retard recovery. 





Opens Kasily 





The rear closure of the new Chevrolet carryall suburban is divided 
horizontally. The lower half forms a sturdy tail gate; the upper half 
can be raised with little effort, its weight being counterbalanced by 
springs in the safety support. Both upper and lower halves of 
the closure latch at both sides. 














Trade Association Heads Castigate Wagner Bill 


New Chevrolet Carryall 





Chevrolet’s new carryall suburban can be readily converted from an eight-passenger sedan type vehicle 
to a commercial transportation unit by removing the rear and the middle seats. 


Seats Eight 


Farm Groups 
Show Opposition 
To Wagner Bill 


Washington, Apr. 26.—Through 
Chester Gray, its Washington | 
representative, the voice of the 


American Farm Bureau Federa- 
tion this week was raised in 
vigorous and outspoken protest 
against the Wagner labor bill, 


thus placing this powerful organ- | 


ization in direct alignment with 
the Automobile Mfrs. Assn. in 
opposing passage of the measure. 

In stating the American Farm 
Bureau’s stern disapproval of the 
Wagner bill, Gray quoted a recent 
statement by the Automobile 
Mfrs. Assn., in which it was 
pointed out that the proposed 
National Labor Relations Board 
would have arbitrary powers, and 
that “instead of furthering the 
interests of American labor as a 
whole, whatever its declared pur- 
pose, it appears to be really in 
the interest of only a_e small 
minority of workers represented 
by professional labor leaders.” 

According to the Farm Bureau 
executive’s view, the Wagner bill 
will be a direct influence in rais- 
ing the cost of farming. 

That the Wagner bill “is just 
another of the proposals to bur- 
den industry with autocratic 
bureaucratic regimentation, the 
cost of which as to farm products 
will be paid mostly by the farmer 
producers,” was asserted by A. M. 
Loomis, secretary of the National 
Dairy Union. It is Loomis’ con- 
tention that in those industries 
engaged in preparing farm prod- 
ucts for market, a new era of 
unionized labor’ will increase 
every cost. These products, he 
points out, are sold in an abund- 
antly supplied consumers’ market, 
and their prices cannot be ad- 
vanced arbitrarily. 

At the same time, an aggressive 
statement in opposition to the 
proposed Wagner legislation was 
forthcoming from W. F. Jensen, 
manager of the American Assn, 
of Creamery Butter Mfrs., who 
declared that “the added cost of 
processing, as a rule, cannot be 
added to the price to the con- 
sumers. It cannot be paid by 
the manufacturer. 

Leaders of farm 


that the farmers are most deeply 
concerned as regards the poten- 
tial effect of the Wagner bill on 
their own industry, which is 
closely tied in, of course, with the 
handlers and processors of farm 
products. Three of the principal 
sources of farm income are milk 
and cream, livestock, and grain, 
all bought and paid for by the 
processors, the creamery, cheese 
factory, packing plant, or mill. 
With the unionization of these 
plants confidently predicted by 
labor leaders, under coercion per- 
mitted by the Wagner bill, costs 
of processing, it is affirmed, may 
go up 50 per cent. 


organizations | 
at the National Capital point out} 


@ 











The Chevrolet carryall suburban seats eight passengers on spring 
seats upholstered in imitation leather. The front and rear seats hold 
three passengers each, the middle seat two passengers. The right 
hand section of the front seat tips forward to make 
@& passageway to the rear. 


Chevrolet Adds Carryall 
As Dual-Purpose Model 





Detroit, Apr. 26.—-Chevrolet has 
announced an addition to its line 
called the carryall suburban 
model, which can be used inter- 
changeably for the hauling of 
merchandise or as a passenger 
vehicle seating eight persons. It 
is designed to fit the needs of 
owners of small business who pri- 
marily require a commercial ve- 
hicle, but who will use it also as 
a family car; and to appeal to 
schools, camps, clubs, hotels, and 
other purchasers whose first need 


is for a passenger vehicle of 
| greater capacity than regular 
models, for ready use also for 
hauling baggage, supplies, and 


other loads. 

The carryall suburban body is 
mounted on the Chevrolet 112- 
inch wheelbase chassis equipped 
with 5.50-17 tires. It lists for 
$680. 

For commercial the 
body provides a load space 75 
inches long, 52 inches wide, by 
51 inches high. Loading is through 
the rear, which is provided with 
a horizontally divided closure, the 
lower half dropping to serve as a 
tail gate, and the top half open- 
ing upward, its weight carried by 
a spring-balanced safety support. 

As a passenger vehicle, the car 
seats eight persons, the front and 
rear seats holding three each, 
the middle seat two. Entrance is 
by the right front door, past a 
tilting coach-type single seat and 
an aisle alongside the middle seat. 
All except the front seats are 
readily removed or replaced, pro- 
viding for the conversion of the 
vehicle for either commercial or 
passenger use. Quick-acting hold- 
down bolts are used to fasten the 
seats securely to metal plates set 
flush in the floor. 

In appearance, the car is a pas- 
senger car of the station wagon 


purposes, 


type, with rounded contours at 
the sides and rear that give it 
the appearance of a sedan. A 
wide range of color combinations 
is available. The three large win- 
dows on each side of the car are 
fitted with manual ventilation 
controls; the two rear windows 
are mounted in rounded frames 
in the upper half of the back 
closure. The spring cushion seats 
are upholstered in high-grade im- 
itation leather. 

The chassis is of standard Chev- 
rolet design, carrying the 70- 
horsepower Blue Flame engine, 
three - speed syncro- mesh trans- 
mission, with silent second. 


Retail Sales 
For Olds Hit 
New High Mark 


Lansing, Mich., Apr. 26.—Olds- 
mobile retail deliveries from Jan. 
1 to Apr. 20 approximated those 
of the first seven months of 1934, 
according to figures released to- 





day by D. E. Ralston, general 
sales manager. 
A total of 45,644 Oldsmobile 


sixes and eights have been sold 
up to Apr. 20 this year, more 
than three times as many as were 
delivered during the same period 
in 1934 and about as many as 
has been delivered by the end of 
July a year ago. 

The second 10 day period in 
April was more than twice that 
of last year, with 6,652 units be- 
ing turned over to Oldsmobile 
purchasers. An increase of 18 per 
cent was recorded over the first 
10 days of the month. From 
Apr. 1 to Apr. 20, 12,282 cars were 
sold at retail by the 3,000 Oldsmo- 
bile dealers, Ralston said. 








Sparks 


(Continued from Page 1) 





a production of from 35,000 to 
40,000 for 1935 is in line with the 
business done so far. 
the shipments totaled 15,827 with 


Last year | 


dealers’ stocks practically cleaned | 


up when the industry called it a 
day so far as ’34 was concerned 
Where employment the first 
quarter of ’34 totaled 2,000, this 
quarter was 3,000, and, believe me, 


these workmen are kept on the 
jump to meet the demand. 
The present line has for its 


bread and butter job the six with 
a base of $595 and also a special 
six at $795, with two eights, one 
of which is supercharged, which 
gives it a $1,095 tag. The other is 
a standard job at $925. That the 
line is well balanced as to price 
is evidenced by statistics given 
me by Valpey. It had been an- 
ticipated that the ratio for this 
year would be 70 per cent on the 


six and 30 on the eights, whereas | 
is | 


actual results show that it 
60-40. 

Sales activity with the super- 
charged eight has surprised the 
factory, which reports increasing 
interest in the model. Incidentally, 
Valpey took me through the 
plant and I saw the assembling 
of a supercharger and Valpey 
threw out his chest as he told me 
that everything in connection 
with the engineering and manu- 
facture of this supercharger can 
be credited up to the engineering 
staff of Graham-Paige. 


+ * * 


THREE JACKSON brothers 
hold the Dodge-Plymouth fran- 
chise in Beaumont, Houston and 
Corsicana, Tex., and it is their 
proud boast that they have been 


Dodge dealers longer than any 
other Dodge representatives in 
the Lone Star state. 

That’s the background of the 


story I have to tell of a youth- 
ful prodigy who came to Detroit 
over Easter under convoy of his 
discoverer, Ben Jackson, who had 
him on dress parade before K. T. 
Keller, Fred Zeder and other folk 
at Chrysler. And he brought 
the boy into this editor’s sanctum 
just to make this writer feel like 
donning the dunce’s cap when it 
came to discussing technical 
points concerning 1935 models. He 
sure did make me realize that 
“out of the mouths of babes and 
sucklings : 


THE LAD WAS Sam Cunning- 
ham of Beaumont, just turned 11 
this month, a tiny tot as to size 
but a giant as to mentality. Why, 
that boy could bandy words about 
mechanical devices with Charley 


Kettering and hold his own. How 
Ben Jackson discovered him is 
an interesting story 


Some three or four months back 
Jackson was giving a _ prospect 
the works in his Beaumont store 


while a boy with straw-colored 
hair stood listening. 3en didn't 
know the boy—he was one of 
many who couldn’t resist the 
fascinations of an automobile 
store. As the prospect walked 


out the lad chipped in with, “Mr 
Jackson, you didn’t tell him about 
the stabilizer.” And then Sam, 
for that’s who the boy was, pro- 


ceeded to tell the dealer the 
mechanical features of the sta- 
bilizer—-he knew more about it 


than did Jackson. 


NATURALLY JACKSON was 
interested. He found the boy, 
whose father is an inventor of 
great mechanical ability, was a 
chip off that old block, who had 
gained his automobile knowledge 
from intensive reading of cata- 
logues and _ instruction books. 
What he didn’t know about motor 
car construction hardly was worth 
knowing. He was steeped in the 
lore. 

Jackson found Sam was no 
false alarm, so when the Beau- 
mont show was held a couple 
of months ago the Dodge dealer 
had Sam make two talks daily 
at the Dodge-Plymouth booth, 


answering all questions as to the 
constructional features of the two 
cars so intelligently that he never 
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y Chris 
Sinsabaugh 


was once stumped for an answer. | 


Smart Alecs tried to heckle him, 
but failed miserably. And, mind 
you, the boy was only 10 then, 
a student in junior high. 

So Jackson brought his prodigy 
to Detroit, had him meet 
Chrysler brass hats and, they tell 
me, he knocked ’em for a goal. 
Sam wants to be a mechanical 
engineer and it wouldn’t surprise 
me if the Chrysler people become 
the fairy godfathers who will 
realization of this am- 
bition possible. 


* * 


ANOTHER DEALER STORY, 
which may furnish an idea for 
dealers with the used car prob- 
lem uppermost in their minds, 
comes from Frank Zorniger, who 
has just become assistant adver- 
tising manager of Chevrolet and 
who was former zone manager in 


oh 








the | 


the Cincinnati area for the same 
company. 

Zorniger tells of the canny old 
dealer in Galliopolis, who had 
taken a used car in trade and 
who was stymied trying to sell it. 
Finally along comes an old farmer 
who was a prospect. and who was 
| willing to take it over, provided 


| he could in turn trade in eight 
crates of chickens. Which offer 
was accepted. 


BY 


THE DEALER put the eight 


| crates of chickens on display in 


front of his store and waited for | 


bites. Nothing doing for at least | 
three days, whereupon this foxy 
old dealer hied himself to an 


adjoining grocery store and pur- 
chased five dozens of eggs. Said 
eggs were planted with a free 
hand in the eight crates and the 
| dealer settled back and 
results. That afternoon along 
comes a farmer who saw the egg 
plant, became convinced the hens 


were layers and he bought 
eight crates of chickens for 25 


cents a pound, whereas 10 cents 
had been the best previous offer 
before the trap had been set. 


the | 


Two days later the farmer came 
back with a holler. The hens 
hadn’t gone _ into production. 
Whereupon the Chevrolet dealer 
replied: 

“Well, Bill, 
funny hens are. 
moved mebbe its a week before 
they get to laying again. So you 
go back home and see what hap- 
pens.” 


you know how 
When they are 


Nothing more was heard from 
the disgruntled customer. Mebbe | 


the hens became 
stricken and started the assembly 
line operating 


|S. C. Senate Passes 


awaited | 


| 


Weight Increase Bill 
Columbia, S. C., Apr. 26.—-A bill 
to fix the gross weight of trucks 


and semi-trailers at 25,000 instead 
of 20,000 pounds was passed by} 
the Senate last week. 


Senator Stukes of Clarendon, 


| co-author of the bill, said that a 


decrease of the maximum limit 
from 40,000 to 20,000 pounds had 
been stayed only by litigation. 


conscious] 
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Pontiac May 
Deliver 18,000 


Units in April 





Pontiac, Mich., Apr. 26.—Pon- 
tiac retail deliveries continue to 
increase, with 6,099 for the second 
10 days of the month, making a 
total for April to date of 11,360, 





according to A. W. L. Gilpin, 
| vice-president and general sales 
| manager. 

| These figures compare with 
| 5,688 for the second 10 days of 
| March and a total of 10,421 for 
| the first 20 days of last month. 
| Comparison with April of last 
| year is even more marked, when 
| deliveries for the second 10 days 
| were 2,747, with a total for the 


| first 20 days of the month of 

In fact the first 20-day fig- 
for this month exceeds the 
| total for the entire month of 
April, 1934, by 1,319. 

Deliveries of Pontiac cars this 
month may run as high as 18,000, 
| Gilpin said. 


| 6,573. 


ure 
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BRILLIANT 


ST ae 
e be : : ™ . “ 


—that causes thousands of Reo own- 
ers to keep on buying Reos. Year after 
year they look at all the new models 
—and come back to Reo. They have 
found by experience that Reo Quality 
provides longer life and greater de- 
pendability—they have learned that 
there is a difference between depend- 
able operation and claims that cannot 
be substantiated. And now for 1935— 


NEW FLYING CLOUD 











..»- NEW LOW TRUCK PRICES 


Offer New Markets, More 
Profits to REO DEALERS 


Presenting striking new values in passenger cars, 
speedwagons and trucks 
in Reo history— Reo offers a 1935 dealer franchise 
with unprecedented opportunities for profit. 

At the motor shows, the public again pronounced 
the brilliant new Reo Flying Cloud years ahead in 
ease and safety of driving. Retaining the proved 
conveniences of automatic gearshifting, Reo has 
added a host of other features, combined with dis- 
tinctive new streamline styling. Every fine car 
at the amazingly low base 
price of $795. Here, truly, is traditional Reo qual- 
ity, luxury and long life, in the price field where 
volume sales are being made today. 

And now Reo adds to the value of its DUAL 
FRANCHISE, by offering anew Reo 1”% ton Speed- 
wagon in the lowest priced field. With a chassis 
price of $535, Reo truck quality is now available 


advantage is included 


with the lowest prices 


within a few dollars of the cheapest trucks. 


Two lines to sell— two profits with one overhead. 
This in a few words explains the highly unusual 
opportunity open to the Reo dealer. We suggest 
immediate action to merchants seeking Reo repre- 
sentation in choice territory. Write or wire 

today for details of the Reo Sales Planfor 1935. #™& 





°795 


REO ROYALE $985 AND UP 





FLYING CLOUD 
2-DOOR SEDAN 


Prices F. O. B. Lansing 
Special equipment and tax extra 


NEW LOW TRUCE PRICES—Reo Speedwagons and Trucks range from 2 to 
4-6 tons including Tractor-Trailers and Buses. Prices from $495 up, chassis f.o. b. 
Lansing, plus tax. Special equipment extra. 


RE 


MOTOR CAR CO. 
LANSING, MICHIGAN 
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NRA Says Market Should Determine Fair Price 








to End Barriers 


To Effective Competition 





Washington, Apr. 26. — In aj 
statement of price policies issued 
here this week, the National Re- 
covery Administration said that 
“the goal sought is the establish- 
ment of conditions under which 
in a free and open market com- | 
petition may determine a fair | 
price.’ | 

At the same time the NRA} 
board declared that a price policy | 
should “not be perverted by such | 
influences as ignorance, malice, 
deception or collusion.” 


Must Remove Barriers | 


“Such barriers to the effective | 
operation of competition must be | 
removed,” it declared. 


Supervision of operations of the | 
price policy decision was dele- 
gated to Prentiss L. Coonley, code 
administration director. 


Explaining the statement, W. 
A. Harriman, administrative of- 
ficer, said he did not expect major 
code changes to result before | 
enactment of the new NRA law. | 
He said there would likely be 
exceptions for certain industries | 
even under the new law. 

Speaking of the general objec- 
tives of price policy, the board 
said: 

“It must promote fairness be- 
tween the parties to an industry 
and make its contribution to the 
betterment of the standard of liv- 
ing. A control of production is 
inevitable under any industrial 
system. A long experience has 
led us to leave that problem to 
the open market. 

May Intervene 

“In a few industries, in which 
competition has proved unusually 
disorderly, it may be necessary 
to intervene to bring production 
into line with demand, but such 
intervention should avoid ‘restric- 
tion of output’ and should aim at 
the kind of equation between 
production and consumption as 
the market is supposed to effect. 

“The strategy of policy must 
find expression in a multitude of 
decisions. But its end is single 
an economy not of scarcity, but | 
of plenty.” 

Discussing open price filing, the 
board said: 

“The essential characteristics 
of an open price provision of a 


code in conformity with the 
newly announced policy state | 
that the prices be genuinely | 





available to all customers and 
members of the industry, and that 
the prices filed are actual sales 
prices.” 

Waits Inadvisable 

The board declared that wait- 
ing periods before filed prices 
may become effective have been 
found inadvisable as a general 
rule. The board declared “the 
burden of proof is upon the in- 
dustry which wishes to employ 
.” 

“Open price filing can not be 
indiscriminately applied to the 
entire range of American indus- 
try,” the board said. 


Engineers Devise Method 


To Conceal Door Hinges | 


Detroit, Apr. 26.—Concealed 
hinges for automobiles have been 
developed by the Concealed Hinge 
Co. here and sales and produc- 
tion have begun under the direc- 
tion of Bert Jones, it was learned 
today. 

According to Jones, the hinge is | 
the final body part to be affected | 
by modern streamlining. While 
present type hinges do not in- 
crease wind resistance, it has been 
found that eight or 10 hinges on 
a sedan will develop whistles and 
roars at high speeds, he declared. | 

Tests by acoustical engineers, 
Jones claims, show that absence 
of protruding hinges lessen this 
roar by as much as 80 per cent. 


| two 





Indiana Leaders 
Resign Jobs on 
Advisory Board 





Indianapolis, Ind. Apr. 26.— 
Following closely upon launching 
of a new drive to enforce pro- 
visions of the automobile retail- 
ing code having to do with used 
car allowances, the resignation of 
leaders in state code work 
was announced here last week. 
They are W. J. Robinson, chair- 
man of the state advisory board— 
the code enforcement body—and 
Cc. H. Wallerich, treasurer. 


The board was composed of 
representatives from each of the 
state’s 12 congressional districts 
with three from Indianapolis, and 
the resignations leave the capitol 
city largely without representa- 
tion as well as leaving the code 
board without active heads, ex- 
cepting the state code commis- 
sioner. No announcement of their 
successors has been indicated. 


Robinson, head of the Robinson 
Automobile Co., is also district 


| director for the NADA and presi- 


dent of the Indianapolis Automo- 
bile Trade Assn. Wallerich, op- 
erating the C. H. Wallerich Co., 
is treasurer of the IATA. 


Reasons given for both resigna- 
tions was the necessity for devot- 
ing more time to their own busi- 
ness. 


Indiana, which had been prac- 
tically off the code for several 
months insofar as used car price 
regulation was concerned, went 
back on the code suddenly, Apr. 
1, when the newly enacted state 
industrial stabilization act became 
effective. The new law was de- 
signed to back up NRA legisla- 
tion with state enforcement and, 
although vigorously opposed, was 
pushed through to passage as a 
part of the drastic program of | 
the administration. 





World’s Largest Dump Truck Unit 





Trucks of a size and capacity hitherto undreamed of have been brought into being by the huge Western 
dam project. Even surpassing the 16-yard monster Macks that worked at Boulder and San Gabriel is 
this Mack unit working at Bonneville Dam, the $32,000,000 power and navigation project on the Colum- 
bia. Sixty-one tons of muck are hauled in the 35-yard Le Tourneau buggie mounted on this truck. It 
rides on a small fortune in rubber—26 tires in all. It takes the world’s largest dragline crane, a $175,000 
Bucyrus-Monighan, the bucket of which dumps six tons at a clip, to load the world’s largest dump truck. 


1934 Marked 


Peak in 


British Auto Industry 


Montreal, Can., Apr. 26.—Strik- | 


ing increase has been shown by! 
the automotive industry in the| 
United Kingdom during the past} 
two years, reaching an all-time} 
peak in 1934, according to a ref- | 
erence contained in the pamphlet | 
report of General Motors Corp. 
for 1934. The report states: 
“After maintaining a relatively 
static position for many years 
past, the British automotive in- 
dustry enjoyed a substantial in- 
crease in 1933 over 1932, as a 
matter of fact, approximately 20 
per cent; likewise another in- 
crease in 1934 over 1933 of ap- 


proximately 23 per cent—the peak 


of all time having been estab-| 


lished in the year 1934. This| 
trend parallels the marked im-,; 
provements in _ prevailing eco- 


nomic conditions. 

“Recent years have seen a de-| 
clining position with respect to | 
cars imported into England, with | 
a corresponding strengthening on | 
the part of the production within | 
that country. 

“Vauxhall’s percentage of total 
ears and truck registrations is} 
improving consistently, but on} 
account of limitations in scope of | 
products it has not the dominat- | 


ing position in the market equiv- 
alent to that which the corpora- 
tion enjoys elsewhere. During 
1934, Vauxhall’s total sales showed 
an increase of 46 per cent over 
1933, which enabled Vauxhall to 
increase its participation in the 


| English market and to secure a 


larger proportion of the export 
market.” 

The following table shows the 
| trend of the automotive industry 
in the United Kingdom for the 
past nine years, as measured by 


unit volume of cars and trucks: 
Domestic Export 
Sales Sales 
227,444 32,399 
230,715 35,692 
215,867 32,540 
241,421 42,021 
228,808 29,754 
208,984 24,312 
211,092 40,178 
249.385 51,692 
311,878 58,000 








CUMULATIVE NEW PASSENGER CAR REGIS 


Figures supplied by R. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List 


Co., 


and Metropolitan New York area which are compiled by Sherlock & Arnold. 
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Automotive Exports Gain 120% During 1934 


AUTOMOTIVE DAILY NEWS, SATURDAY, APRIL 27, 1935 


Shipments Double in Value 
Over Preceding 12 Months 


(Special from ADN Washington Bureau) 

Washington, Apr. 26.—A gain of 120 per cent in auto- 
motive exports during the year 1934 is reported by the 
United States Chamber of Commerce this week in its an- 
nual review of trade movements. 

The chamber points out that exports of automobiles, 
parts, and accessories more than doubled in value as com- 


pared to the preceding year. 


During 1934, it is revealed, 


this country exported 145,157 passenger cars, the largest 
number since 1930 and 125 per@——————_—_ 


cent above the 1933 figure; and 
seven per cent greater than the 
five-year average. The 92,723 mo- 
tor trucks and buses exported 
represented an increase of 113 
per cent gain over 1933 and 17 
per cent above the 1929-1933 
average. The number was ex- 
ceeded only in the 1927-1929 per- 
iod. 
Healthy Gains Noted 

The aircraft industry revealed a 
21 per cent gain last year over 
1933 for complete aircraft, and a 
64 per cent increase above the 
five-year average. 

While healthy gains were noted 
in a great many lines of manu- 
factured products, the chamber’s 
survey shows a reduction in ex- 
ports of agricultural commodities. 

“Limiting the expansion of 
American exports,” the chamber 
States, “were the continuance 
abroad of artificial trade barriers 
and, in some instances, the estab- 
lishment in this country of do- 
mestic price levels higher than 
world levels, particularly of agri- 
cultural and related products.” 

Machinery Up 
Gains were shown in most lines 





Chevrolet Sales 
For Ist Quarter 


Best in 5 Years 
Apr. 26.—Retail 





Detroit, sales 


in the United States by the Chev- | 


rolet Motor Co. to the end of 
March were the largest for any 
first quarter in five years, it was 
announced today by W. E. Holler, 
vice-president and general sales 
manager. 

“As compared with last year, 
the first three months of 1935 
showed a gain of 23.2 per cent in 
sales. While both trucks and 
passenger cars shared in the gain, 
the larger part of the increase 
over 1934 was in passenger car 
sales which increased 31.5 per 
cent,” said Holler. 

“The quarter ended with a total 
for March that established it as 
the largest March sales record 
since 1930, and with a bank of 
more than 74,500 orders on hand. 

“The present demand requires 
the operation of all Chevrolet 
manufacturing and assembly 
plants at their maximum rate 








Pots bie Virgin Islands 


Itt Th 


Buick Retail 
Sales Preserve 


Upward Swing 





Flint, Mich., Apr. 26.—A steady 
upward swing in the volume of 
new car sales was reported today 
by W. F. Hufstader, general sales 
manager of the Buick Motor Co., 
who announced that retail de- 
liveries of Buick motor cars dur- 
ing the second 10 days of April 
exceeded those of the first 10 days 
by 52 per cent and showed a 60 
per cent gain over the _ cor- 
responding period of last year. 

Retail sales during the period, 
Hufstader said, totaled 2,552 
units as against 1,676 in the pre- 


ure 84 inches long, 66 inches wide, and 1 


a ma a i \ 


2% 


The U.S. Department of the Interior purchased this fleet of six 1935 Ford V-8 131% 
with four closed cab pickup trucks for delivery to the Virgin Islands. 
eral road and forest improvement work. The Galion bodies are of 1% cubic yard capacity, of 10-gauge, 
high-carbon, high-resistant steel in one-piece construction, electric-arc welded throughout. They meas- 
inches high and are fitted with hydraulic hoists. 
double- ~acting endgates are controlied by a lever placed near the driver's seat. 
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-inch trucks together 
There they will be used in gen- 


The 


Active Truck Buying 


Shown in Sales Gains 





Dearborn, Mich. Apr. 26. 
Active buying throughout the 
country of motor transport units 
for industrial, mercantile and 
agricultural uses is reflected by 
a comparison of sales of truck 
and commercial car units in the 
first quarter of 1935 with sales 
in the same period last year, it 
was stated today at the offices of 
the Ford Motor Co. 

According to reports received 
from the 34 Ford _ branches 
throughout the United States, re- 
tail deliveries of Ford V-8 trucks 
and commercial cars in the first 
three months were up 116 per 
cent over the volume 






















































recorded | 





all makes in February, the latest 
figures available for the country 
at large, totalled 34,797 units, 
compared with 24,476 units sold 
in February, 1934, an increase of 
more than 42 per cent. 

The increase in sales of Ford 
V-8 trucks and commercial cars 
was 121.9 per cent. 


Automotive 


On the Air 





All time shown is Eastern Daylight Saving 



































of machinery; in both industrial} through April, and the company | vious 10 days and 1,590 in the cor-| jn the first quarter of 1934. Re- sieatasake aeidie - 
and farm equipment. And, as well,| looks to a continued heavy de-| responding period a year ago.|tajj deliveries of these units ous 0.0.88 ol (NBC, Blue), Lowell 
in a host of lines of fabricated | mand well into mid-summer.” The volume was the best for any | totaled 53,167 units against 24,564 | °"), 3). 2 0 , ». 
articles. An important gain like- = ee | corresponding April period since] jn the same period last year. | 7:45 P.M.—PHILCO (Columbia), Boake Carter. 
wise was registered in exports of Adds Salesman 1931, Truck sales were reported up 138 | 8:00 P.M.—STUDEBAKER (NBC, Red), Stude- 
ore. Crude petroleum takings by Philadelphia, Apr. 26.—L. H. Gil- At the same time, the factory] per cent. 1d peas = ee ee 
foreign countries continued at re nae announced the addition | reported a substantially increased| The active demand for trans- | 5.59 p.m. FIRESTONE (NBC, Red), Voice of 
record-breaking levels, while ex- aa oe Ben ———- | bank of unfilled orders totaling| port units is disclosed by the lat- Firestone, featuring Gladys Swarthout, mezzo- 
ports of logs and hewn timber | ¢,,,, the factory at Phil: vdelphia | more than 5,000 cars, a gain of 25| est compilations of official regis- ee cee William Daly's 
jumped by 43 per cent over th2| and is working at present in local| per cent since the first of the] trations, it was said. Sales of HUDSON (Columbia), Kate Smith's New- 
previous year. | territory. | month. i trucks and commercial cars of Star Revue with Jack Miller's orchestra; 
Three Ambassadors and guest talent. i 
| 9:00 P.M.—SINCLAIR (NBC, Blue), Sinclair 
Greater Minstrels; Gene Arnold, interlocutor. 
TRATIONS 38 STATES, MARCH 1935-1934 Ve Ba nUDsoNicolamelay eat 
Smith’s New-Star Revue with Jack Miller’s 
The complete cumulative figures will appear each week, until all 48 states or completed United States totals for the months have been printed. States previously shown include Alabama es Three Ambassadors and guest 
Arizona, Arkansas, California, Delaware, Florida, Idaho, Illinois, Louisiana, Kansas, Maryland, Massachusetts, M esota, Missouri, Montana, Nebraska, Nevada, Ne Hampshire, Ne Mexico ee 
: North mene --aeergg Preorengy ‘ae. Rhode ae cc tase South a fon Utah, Sean \ See Seacktnanen "West Virginia, See District of Columbia. TUESDAY, APRIL 30 
6:45 P.M, SUN OIL (NBC, Blue), Lowell 
HUDSON GROUP NASH GROUP NON-AFFILIATED GROUP Thomas 
7:45 P.M.—PHILCO (Columbia), Boake Carter. 
= 9:30 P.M.—TEXAS (NBC, Red), Ed Wynn, 
STATES 3 £ = ~~ 4 ' ‘-, Fire Cuiad: seaekaas McNamee and Eddie 
os Duchin’s music 
2 < 3 3 i Ay = < 10:30 PM. STEWART WARNER (Columbia), 
" = ° 3 * = s ° Alemite Quarter Hour with Heldt’s Briga- 
- S - < 0 = & - = WEDNESDAY, MAY | 
32 States 2515 1041 556 531] 3 3 2 401 139914) 6 15 P M. SUN OIL (NBC, Blue), Lowell 
for March ‘B4T 2058 1074 BL: 2] 9B 782 875] 106 621 160 20 7h QO 2BIG 246 2424 89361 eal mi PHILCO (Columbia), Seake Calta 
Connecticut 351 75 34 109 | 19 28 47| 16 45 33 21 2 7 70 1 1] 3556 THURSDAY. MAY 2 
‘B4L 78 Ts J _ | fF ae. 16) 2] 11) 6 4” 79 3 5] 2323 | 6:45 P.M. -SUN OIL (NBC, Blue), Lowell 
Michigan 351 338 117 455 | 25 24 491 4| 137 70 78 2 41 79 1 1] 17260 | __, Thoms. sali nue 
; 7 D6 7:45 P.M.-PHILCO (Columbia), Boake Carter. 
341 177 256 7331 25 26] 2 99 19 14 ee ee | TO | anes |e ee centinl, Beek tae 
New Jersey 35 | 109 62 171} 65 53 118] 33. 29 °+#30 60 19 100 8 5 9599 oan ae WARNER (Columbia), 
% 341 119 86 205] 11 i687] l 23 10 28 6 i 157 6 9} Gort cients Quarter Sour with Meids's eee 
Ohio 35 | 320 110 4301 55 54 109 | 3109 36 £48 2 13 £186 32 | 16708| ‘ie 
34] 32 2 ‘ v 6 ( as ; 7 wan : re FRIDAY, MAY 3 
Ok ~ a Lo sek : = rey . ~ = wi : 8 = 2 il 10951) 645 pM.—SUN OIL (NBC, Blue), Lowell 
Oklahoma 351 49 28 771 9 9 18] 8 13 4 6 33 | 4747| ‘Thoma | ae 
* y 36 5 ; 3] 20 '73 M. » AO (Columbia), Boake Carter. 
O: ae = = oi + 19 : : : : ° | 3607 | 8: oP. >. PHO, SERVICE (NBC, Red), 
Oregon "35 | 66 36 1021 4 22 26] 7 46 4 5 1 9 44 57 | 2340 | Cities Service concert —Jessica Dragonette, 
‘341 35 28 63] z 7 9 | ] 24 3 } 2 2 21 5 | 1351 rane, ‘ ie Sa —_— t; : an 
7 anc ilton tettenberg, ano, duo; osa 
38 States "351 3472 1428 4900] 972 926 18981 349 986 613 653 39 251 2532 £850 47 194124 | Rourdon’s orchestra. : 
for March "341 3145 1656 1801] 118 1009 1127] 126 881 231 295 100 165, 2970 270 288 124234 | 10:00 any GoopRICcH (NBC, Blue), Civous 
Nights 1 Silvertown, eaturing oe ook, 
| comed ay with B. A. Rolfe’s orchestra; Tim 
TIONS REPORTED TO DATE °35-'34 es hee 
| Bergman, Peg LaCentra and Goodrich od- 
oe ‘ choir 
12:30 A.M. STUDEBAKER (Columbia), Rich- 
are imb and Studebaker Champion 
_HUDSON GROUP_ NASH GROUP NON-AFFILIATED GROUP i Himt en hor = 
= , 
= g e 9:00 P.M. -RCA VICTOR (NBC Red), Radio 
a at ’ ° > 
2° ~~ z 3 City Party—Ray Noble's orchestra; Peg 
MONTHS 44 9 2 > E E a 62 re elas z - Lat‘entra; Bob Lawrence and Al Bowlly. 
© 8 £ S S 2 a 9 S > & $= 9:30 P.M.—-SHELL (NBC, Red), The Shell 
be me Ea <= ad 7 = ¢ g 6 g 
é a 3 o us 3 £ = g oc ° 3 rr] i Es Chateau —starring Al Jolson with guest 
» = _ ol < oO = a. rw a n = = =< artists; Vietor Young's orchestra 
SUNDAY, MAY 5 
January 3010) 1317) 851| 833) 1684 486| 596) 552) 431) 50! 228! 2677! 267; 108 136635 | 5.09 p.M.—-SPARKS-WITHINGTON (NBC, 
"34 797|__*122) 919] | 1468] 1468] 434] 453] 292) 349) 99] 208] 2242) 506! 610 61242} Blue), Jolly Coburn and his Sparton ‘Trl- 
, | m4" 2 f ae 2A a OoAl ¢ ; —— _— olians;: arok va Imburgh, tenor; 0! 
February "35[ 3269 1264) 4533[ 810| 803| 1613] 423| 900| 440, 348| 39| 194| 2123] 637; 89] 170615; (2ny),/fuod Van Pe a 
a4] 1805| _767|_ 25721 —31|_—946| 977) 232] 639) 256) 292| 98] 222] 2228) 355] 431] 94887] 6:30 P.M.—ACME (Columbia), Smilin’ Ed 
38 States 35 3472) «1428, 44900] 972 926, 1898] 349) 986 613° 653 39) 251) 2532) 850, 47] 194124] 9.50 p.m. Guise (columbia), Gulf Headliners 
for March 34] 3145! 1656) 4801] 118} 1009) 1127] 126) 881! 231’ 295) 100) 165) 2970! 270) 288 124234 with Will Rogers 2 
‘ 7 3 . (Columbia), Si ‘ Evenin 
Two Mos. Plus 38 "35[ 9751/4009, 13760] 2633 2562| 5195] 1258] 2482| 1605 1432 128 673) 7332 1754) 244] 501374] 0 Oe ee eee ees ng. violinist, guest 
States for March *B4 5747) 2545! 8292] 149! 3423) 3572] 792] 1973' 779' 936! 297 595) 7440 1131) 1329 280363 star 












campaign to capitalize on that 
model. The advertising is sched- 
uled to appear in newspapers 
throughout the country during 





the Ath Dimension 





April, May and June. Campbell- 
The News of Automotive Advertising Ewald Co. is directing the 
program, 


By GERRY SCHURMAN 


*K * * 


ONE OF THE MOST famous of 
America’s stage teams are carry- 





ENRY T. EWALD, pioneer Detroit advertising man | j 


H ing on in the persons of Mr. 
and president of Campbell-Ewald Co., was honored |Gallagher and Mr. Shean, both 
last Saturday by 75 senior staff members at an informal | juniors, in the area served by 


ial ° : : ° | NBC station WEAF. 
gathering in celebration of his 50th birthday. | ‘The celebrated comedy rhymes 


In addition to a birthday cake, Ewald received a large | of Gallagher and Shean which all 
leather-bound book in which the history of his career was | America was singing 15 years ago 


recorded in photographs, cartoons and hand-illuminated | @t¢ being revived by the second 
| gener ration performers for 10 





type. Among the hosts were 32 employes whose service | Pinutes each evening under the 
with the company aggregates _ eee ss sponsorship of associated Ford 
years, anes : : ‘ 2 3 

es! was : .q| pany and soon after that entered | dealers. 
b a. “aan nage ‘ta honored | the automotive advertising field. Br <a 
by 400 friends and business as-/ He is one of the founders and) MORE THAN 400 contestants 
sociates at a banquet celebrating| , 145 president of the Adcraft|are reported in the annual 
the 30th as of his _en- Club of Detroit. Hoard’s Dairyman cow judging 
trance into the advertising field. contest for advertising men. 


He began his career with the Bi 


D. & C. Navigation Co. in 1899. WITH THE “40” responsible | 
Five years later he became ad-| for 60 per cent of Buick’s sales, 
vertising manager of the com-| the Buick Motor Co. has begun a 


Shortly after May 1 five metal 
plaques will grace the offices of 
as many advertising men adept 
at cow judging. This yearly fun- 
fest brings out surprising an- 
swers from the advertising clan. 
Fourth Dimension will try and 
get some examples of the adver- 
| tising man’s idea of the perfect 
|cow after the contest closes. In 
the meantime, perhaps it’s just 
an idle thought, but does the 
|adman judge a cow in terms of 
lay-out, balance, symmetry, focal 


points, etc.? 
* * * 


FORD MOTOR CO. placed 
fourth for time sales of network 
advertising in March, according 
| to National Advertising Records. 
During the month, the company 
spent $149,215. 

* x * 

GOODRICH DEALERS are 
showing talking motion pictures 
throughout the country as a 
stimulus to summer tire sales. 

“Highway Patrol,” a Harry 
Langdon comedy, and a news 
reel are the subjects, and Good- 
rich dealers are building up size- 
able mailing lists. 

Dealers reporting to date are 
enthusiastic and report audiences 
in the thousands, with adults 
running as high as 95 per cent. 
| * * * 





DEPARTMENT STORES and 
automobiles can tie up their ad- 
vertising, thinks Dodge. Recently 
the Chicago Tribune carried a 
full-page fashion advertisement | 
of Mandel Brothers. Linked with | 
advertising of milady’s ‘Spring | 











Henry T. Ewald was honored by his employes on the occasion of his | 
50th birthday last week. R. G, Stoddard, left, is shown here 
presenting him with a book of his history. 
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This advertisement, smacking of smart European flavor, is the third 
of a series by Auburn in Esquire magazine. It appeared in the May 
issue and has attracted considerable attention in 4th Dimension 
circles because it contains no copy, price or description —only the 
name of the car itself. The series was prepared and 
placed by P. P. Willis, Inc., Chicago. 


direct mail division of R. L. Polk 
& Co. Detroit. . Frank J. 
Mooney has also joined the di- 
vision. He was formerly with 
Timken Silent Automatic Co., 
Detroit, and D’Arcy Advertising 
Co., St. Louis. . . . Mae Wilkins, 
publicity director for A.P.E.M., 
will be married May 15. The 
young man is Larry Martinez, an 
electrical engineer. Some time 
in the future they will be at home 
in Vera Cruz, Mexico. 


styles was a Dodge car, admired 
by a fashionable group of women, 
Readers were told that “Mandel 
fashions find their color comple- 
ment in the new Dodge motor 
cars.” Two Dodge cars were on 
display. 
* * * 

DIMENSIONETTES—Frank J. 
McGinnis, formerly with Roger 
Williams, Cleveland, and United 
States Advertising Corp., Toledo, 
has been added { to the staff of the 
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Some Firms on 
List Enter New 
High Territory 


By C. J. ALEXANDER 


New York, Apr. 26.— Motor 
shares advanced this week in the 
stock markets for the sixth con- 
secutive week. Nearly the entire 
automotive list are near their 
highs of the year, while some in- 
dividual issues have entered new 
high ground. Stocks of both ve- 
hicle and parts manufacturers 
participated in this week’s rally. 

General Motors was held back 
some by threatening labor 
troubles but this stock went 


ahead on the first quarter report, | 


showing earnings to have ex- 
ceeded those of a year ago. It 
has been anticipated in some 
quarters in Wall Street that the 
profit would be less than in 1934. 


Price Averages 


American chain has called for 
payment on May 24 at 100 the 
entire issue of its first and col- 
lateral trust 6 per cent bonds 
due Apr. 1, 1938. The New York 
Stock Exchange announced that 
Murray Body Corp. first mort- 
gZage 6% per cent 10-year bonds 
due Dec. 1, 1934, would be sus- 
pended from dealings on May 1, 
1935, 

The Automotive Daily News 
stock price averages as of Wed- 
nesday, Apr. 24, compared as fol- 
lows with the week preceding 
and the like date a year ago: 


Last This Year 


Week Week Change Ago 

24 Motors «e+e 20.92 21.32 -+0.40 27.69 
10 Car-truck com's, 21.38 21.83 -++0.45 28.75 
10 Parts-accessories 21.90 22.43 +0.53 21.85 
4 Tire-rubbers.... 13.96 13.69 —0.27 24.35 

The picture as a whole was 


spoiled somewhat by the decline 
in the tire and rubber shares but 
this group was unable to take 
advantage of a rising market be- 
cause of reports of tire price 
wars that came into Wall Street 
during the week. The parts and 
accessory stocks were the fastest 
steppers and the price average in 
this group finished the week at 
the highest level since Feb. 20, 
Many Higher 

Among the better gains were 
those of Bendix, Borg-Warner, 
Briggs, Electric Auto-Lite and 
Motor Products, the last named 
having jumped two points. Chrys- 
ler and General Motors were out- 
standing in the car and truck 
group, although gains were made 
by Nash, Packard and Stude- 
baker. The price average for 
this group was at its highest 
point since Feb. 27. 

The price average for 24 mo- 
tors now is only a little more 
than two points under the high 
for the year. 

Reports of earnings by auto- 
motive companies in the first 
quarter of this year, issued this 
week, continued to compare fav- 
orably with the like period of 
last year. Gains were reported 
in nearly all instances, 

Net income of the first 15 com- 
panies to report for the first 
three months of 1935 aggregated 
$6,327,000, as compared with $3,- 
517,000 for the same companies in 
the like period of 1934, an in- 
crease of $2,810,000, or 80 per 
cent. 


Earnings Double 


Among companies reporting 
earnings more than double those 
of a year ago were Motor 
Products, Mullins Mfg., Graham- 
Paige, Houdaille-Hershey and 
Noblitt-Sparks. Reo showed a 
small profit, as against a net loss 
a year ago. Bohn Aluminum & 
Brass was the only concern 
among those reporting to show a 
decline in earnings from the 1934 
period. 

Goodyear Tire & Rubber Co. of 
California this week declared two 
dividends of 50.cents each on its 
7 per cent preferred stock on ac- 
count of accumulations. The 

rst will be paid May 1 to holders 

f record Apr. 25 and the second 

n July 1 to record of June 21. 

ving effect to the first payment 
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| Motor Shares Advance For Sixth Straight Week 





arrearages on the _ stock will 
amount to $20.50. 

Muskegon Motor Specialties 
Co. declared a dividend of 50 
cents on its Class A stock, pay- 
able May 4 to stock of record 
Apr. 29. This was the first divi- 
dend declaration on this stock 
since 1932. 

An interesting analysis of auto- 
mobile accessory stocks was is-| 
sued this week by Jackson Bros., 
Boesel & Co., members of the 
New York Stock Exchange. One| 
item consisted of the per share} 
cash holdings of some of the 
companies. The amount of cash} 
for each share of common stock 
in the treasuries at the end of 
1934 follows: Bendix, $3.45; Borg- 
Warner, $6.81; Briggs & Stratton, 
$5.72; Eaton, $3.63; Electric Auto- 
Lite, $2.05; Electric Storage Bat- 
tery, $18.02; Houdaille-Hershey B, 
$2.92; Kelsey-Hayes A, 3.26; 
Marlin - Rockwell, $7.47; Motor 
Products, $10.50; Raybestos-Man- 
hattan, $4.15; Spicer, $2.87; Tim- 
ken Roller, $6.82; Trico Products, 
$8.28; L. A. Young, $2.90. 


Hold Own Stock 


General Motors now holds 677,- 
039 shares of its own stock in its 
treasury, according to a report 
made to the Stock Exchange. 
This compared with 678,301 shares 
at the time of the last previous 
report. Libbey-Owens-Ford Glass 
Co. now has 16,400 shares of its 
own common, as compared with 
none at the last previous report. 
Mack Trucks, Inc., was reported 
to have added 14,400 shares to its 
holdings of its own stock. Ray- 
bestos-Manhattan reported 35,712 
shares, as against 34,712 previ- 
ously and American Chain held 
16,064 shares of its preferred, as 
against 11,764 reported earlier. 

Kelsey-Hayes Wheel applied to 
the Stock Exchange for permis- 
sion to list 50,000 additional shares 
of its “B” stock. | 





Motor Products Profit 


Detroit, Apr. 26.—The Motor 
Products ‘Corp. reports for the quar- 
ter ending Mar. 31, 1935, a net 
profit of $292,285 after deprecia- 
tion, interest, and Federal taxes and 
charges equivalent to $1.49 a share 
on 195,627 shares of no par value 
common stock. This compares with 
$81,125 or 41 cents a share for the 
Mz: irch quarter of 1934. 








Last Minute Wall Street Wires 


From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, Apr. 2 





26 (3:15 P.M.).—Motor shares on the Stock 


Exchange were irregular today with only slight changes, 


some up and some down at the close. 
fairly active but again attention was centered chiefly in 
the companies profiting from higher silver prices. 
automotives took on a slightly stronger tone at the close. 


| 
cacmaiematt | 


Trading continued 


The 





Comm. Credit Common 


Earns $1.10 per Share| 


Baltimore, Md., Apr. 26.-Con- 
solidated net income of Commer- 
cial Credit Co., after providing for 
all federal and other taxes, for 
the first quarter ended Mar. 31, 
1935, was $1,455,142.38, compared 
with $1,085,985.63 for the same 
period of 1934. After providing 
for minority interest and divi- 
dends on all preferred stock, 
there remained for the common 
stock $1,089,722.34 for the first 
quarter of 1935 compared with 
$720,821.89 for the same _ period 
of 1934. 


Consolidated net income on the 
common stock for the first quarter 
of 1935 was $1.10 per share on all 
shares outstanding with the pub- 
lic at the end of the period, 
which does not include 15,000 
shares in the treasury and under 
option, but includes 50,000 shares 
sold to and paid for by Chrysler 
Corp., to be issued and delivered 
when registered under the Secur- 
ities Act of 1933, application for 
which is now on file. This com- 
pares with 75 cents per share for 
1934 on actual shares outstanding, 
including said 15,000 shares in the 
treasury. Consolidated net  in- 
come on the common stock for 
the 12 months ended Mar. 31, 
1935, was $4.34 per share on all 
shares outstanding with the pub- 
lic at the end of the period, not 
including said 15,000 shares in the 
treasury, but including said 50,- 


| 000 shares sold to Chrysler Corp. 


| 
| 
| 
| 


' Allis-Chalmers Cuts 


Loss in Ist Quarter 

West Allis, Wis., Apr. 26.—The 
Allis-Chalmers Mfg. Co. reports, 
for the first quarter of 1935, a 
loss of $22,242, after all charges, 
including debenture interest and 
depreciation, on billings of $6,697,- 
000. This compared with a loss 
in the similar quarter of 1934 of 
$667,153 on billings totaling $3,- 
298,000. 

Orders received for the period 
totaled $6,868,000, an increase of 
49 per cent over the $4,597,000 re- 
ported in the same 1934 quarter. 
Unfilled orders Mar. 31, 1935, ag- 
gregated $8,182,000, compared with 
$7,725,000 on the same date a 
year ago, an increase of $457,000. 


Borg-Warner Common 


Earns $1.15 Ist Quarter 

Chicago, Apr. 26..-Borg-Warner 
Corp. today reported consolidated 
net income of $1,383,845.97 for the 
first quarter of 1935, ending Mar. 
31. 

During the three months period 
dividends amounting to $55,832.00 
were paid to preferred stockhold- 
ers, leaving a net profit to com- 
mon stockholders in the amount 
of $1,328,013.97, equal to $1.154 
per share on 1,150,926 shares out- 
standing. 

Sales during the first quarter 
of 1935 in all industries served by 
the corporation, including auto- 
motive, agricultural implement 
and electrical household appli- 
ances showed a material increase 
over the same period in 1934. 
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Cedl Motors 
Lists Earnings 
In Ist Quarter 


(Continued from Page 1) 
ment and other marketable se- 
curities at Mar. 31, 1935, amounted 
to $166,369,122, compared with 
$153,623,975 at Mar. 31, 1934, and 
$186,966,609 at Dec. 31, 1934. Net 
working capital at Mar. 31, 1935 
amounted to $297,153,443, com- 
pared with $262,543,875 at Mar. 
31, 1934, and $275,645,866 at Dec. 
31, 1934. 


“Net sales of General Motors 
Corp., excluding inter - divisional 
transactions, for the first quarter 
ended Mar. 31, 1935, amounted to 
$246,325,357, compared with $2065,- 
124,080 for the first quarter of 
last year. 


“Total sales of cars and trucks 
to dealers, including Canadian 
sales, overseas shipments and 
production from foreign sources, 
during the first quarter ended 
Mar. 31, 1935, amounted to 388,716 
cars and trucks, compared with 
316,604 cars and trucks in the 
corresponding quarter of 1934—a 
gain of 72,112 units, or 22.8 per 
cent. General Motors dealers in 
the United States delivered to 
consumers 258,093 cars and trucks 
during the first quarter of 1935, 
compared with 180,523 cars and 
trucks in the corresponding quar- 
ter of 1934—a gain of 77,570 units, 
or 43 per cent. Sales by General 
Motors operating divisions to 
dealers within the United States 
during the first quarter of 1935 
amounted to 301,256 cars and 
trucks, compared with 248,270 
ears and trucks in the corre- 
sponding quarter a year ago—a 
gain of 52,986 units, or 21.3 per 
cent, 

“A detailed statement, includ- 
ing balance sheet and income ac- 
count, will be issued to stock- 
holders at an early date.” 





Sect enin Profits 


200% Greater Than 734 


Chicago, Apr. 26.—Earnings of 
the Stewart-Warner Corp. for the 
first quarter of 1935 were nearly 
200 per cent larger than in the 
initial quarter of 1934, the quart- 
erly statement shows. 

For the three months ended 
Mar. 31, consolidated net income, 
after all charges including depre- 
ciation, federal taxes and reserves 
for year end adjustments, was 
$496,063, equivalent to 40 cents a 
share on the 1,246,847 shares of 
common stock outstanding in the 
hands of the public. In the three 
months ended Mar. 31, 1934, con- 
solidated net profits were $167,- 
495, or 13 cents a share on the 
common stock. 

Net sales for the March, 1935, 
quarter were $5,262,701, as com- 
pared with $4,045,721 in the first 
three months of 1934, a gain of 
30 per cent. 


we Earnings Be 
Dividend is Declared 


Muskegon, Mich., April 26.— 
Directors of the Campbell, Wyant 
& Cannon Foundry Co., manu- 
facturer of automobile parts and 
castings, voted a dividend of 20 
cents a share, payable May 20 to 
stockholders of record May 4. It 
is the first payment authorized 
since the last quarter of 1931, 
when 25 cents a share was paid. 
E. J. Campbell, president, stated 
that the action did not represent 
establishment of a fixed dividend 
rate. Future payments will de- 
pend on earnings, he said. 


The company’s first quarter re- 
ported earnings of $133,000, equal 
to 38 cents a share on the out- 
standing stock, compared with 
$81,000, or approximately 23 cents 
a share earned in the correspond- 
ing quarter of 1934. At the end 
of the first quarter this year, 
current assets were listed at 
$1,787,000 against current liabili- 
ties of $331,000. 
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HE new Studebaker Corporation 


has assumed the responsibility 


of giving to its dealers cars that will evtztle Studebaker is on the way to fourth place 
them to fourth place in sales. And I am in the sale of trucks as well as passenger 
glad to state that many Studebaker dealers cars. If you want to ride with us write or J 
have already established themselves in that wire me for confidential information about } 
position in new car registrations for 1935. our dealer-built franchise—no multiple | 


dealers—exclusive territory. 
Each month sees an increase in the num- : 


ber of communities where Studebaker out- Watch STUDEBAKER—America’s friend- 


sells all but the three cars of lowest price. liest factory! 





The factory sold 8700 cars in January 





and February, 5400 in March, and expects 
to sell 6400 in April. 
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(_~ PRESIDENT 
THE STUDEBAKER CORPORATIOD 






